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CALEDONIAN AND SUN 
TO JOIN CONFERENCE 


Looks 
Since 





Automobile Situation Now 
Better Than It Has 
Conference Started 


DEDUCTIBLE TO BE CHANGED 


Big Committee Now Considering Entire 
Question of Collision Feature 
of Contract 





The Sun and the Caledonian, the two 
principal companies outside of the Na- 
tional Automobile Underwriters’ Con- 
ference, have agreed to come in, and 
the automobile situation looks brighter 
tnan it has for years. The Conference 
is now very strong, after sailing some 
stormy seas. 

The Deductible Situation 

It is understood that the string at- 
tached to the two companies joining 
was that the $100 deductible provision 
pe revoked. In this the two companies 
have had some strong supporters in 
the Conference from the start, as the 
dissatisfaction with the $100 
considerable. For about a 
week the matter has been under con- 
sideration, a large committee, consisting 
of conference 


feature 
has been 


members, bureau 
representatives of the 
and Caledonian wrestling with the 
whole question of collision coverage. 
A new collision clause with new rules 
and rates has been adopted as will be 
seen in a story on page 13 of this paper. 

Roderick O’Connor is manager of 
‘he Caledonian’s automobile depart- 
ment and P. R. Wilbur is manager of 
the Sun’s automobile department, 

The Philadelphia situation is still un- 
settled. 


mem- 


bers and Sun 


SEELY SUCCEEDS HUGHES 
John M. Hughes, who resigned as 
secretary-treasurer of the Fire Insur- 
ance Society of Newark to become 
special agent for the Hartford Fire, 
has been succeeded by Lockwood M. 
Seely, of Flindell & Co, 


GOLFING IN NEW JERSEY 

The golf club composed of members 
of the Local Board, Newark, held a 
tcurnament June 20 at the Shacka- 
maxon Country Club, Westfield, under 
the direction of T. C. Moffatt, the “ace” 
ol the organization. A number of 
valuable prizes have been donated by 
members of the association. 
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Automobile, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 
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THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) : . 
All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
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THESE ARE DAYS FOR 
RESOURCEFUL AGENTS 


Producers, Posted on Economic Devel- 
opments, Have No Trouble in 
Finding Arguments 








LARGER POLICIES BEING TAKEN 


Why Demands for War Fund Contribu- 
tions Help Rather Than Hinder 


Production 
Despite the fact that more than a 
million young men have joined the 
atmy, and are, therefore, out of the 


jurisdiction of prospects for life insur- 
ance, many producers § are 


more business than ever before 


writing 

Some 
of the production achievements being 
made are really astonishing. It is only 
the weak-kneed agent who is losing his 
trip. There never was a time in the 
history of life insurance when so much 
ingenuity was exercised in the produc 


tion of premiums Instead of being 
discouraged at the loss of a certain 
type of prospect worth while, agents 


lave put a quietus on all nonchalant, 


hit-or-miss style of canvassing, aim- 


‘ess solicitation and 
which 


chances 
time; and 
have devised complete new prospect 
lists and novel arguments for life in- 
surance. 


taking 


result in waste of 


Old Systems in the Discard 
General agents have thrown into the 
discard old systems of prospect hunt- 
ing and 


many of their “laws of av- 


erage” and are attacking the field 
through new manoeuvers, The results 
have been an eye-opener; they have 


shown endless neglected opportunities 
ot the days gone by 

About the first decision that the gen 
eral agents and the resourceful so0- 
licitors have decided is that the great 
bulk of 


ziming too low and 


insurance agents have -been 


shooting at too 


aistant targets Instead of soliciting 
ynne’s and two's the agents are going 
after the big fellows They are quick 


to take advantage of the Government's 
$10,000 standard. This is not only for 
the younger men,.not yet in the serv 
ive, but for the older brothers and for 
the fathers In a corresponding scale 
the bigger producers have dropped $50,- 
000 or $75,000 as their preliminary goal 
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end are taking $100,000 and up. Men 
fermerly solicited for $200,000 are now 
soliciting for $300,000 or $509,000, while 
the many policies for a million or 
more show that there is really no 
limit. 
Tremendous New Features 

Just think of the tremendous for- 
tunes which have been made in this 
country since August 1, 1914. It is 
raid that in Japan, a country which is 
a mere piker compared to America in 
an industrial sense, more than 1,000 
new millionaires have been created 
since the European nations began their 
conflict. If that is the situation in 
Japan, it can be figured without much 
‘magination what has happened to the 
foMunes in industrials in a country, 
where the factory and the shop reign 
supreme. Not only have countless new 
millionaires been created here, but 
there are many men whoze incomes 
are now more than a millicn a year 
and as the war continues the number 
will be increased. New factories are 
springing up over night. Sharing in 
the prosperity of these new factories 
are many subsidiary interests. When 
the new factory is built, contractors, 
engineers, electrical concerns, marine 
insurance companies and brokers share 
in the prosperity. Business insurance 
alone has developed tremendous pos- 
sibilities. In these times, particularly, 
the business must be protected; the 
partners should be insured; the con- 
cern must be protected. 

Wage Increases 

Then comes the increase in wages 
not here and there, not in isolated 
viaces, but evervwhere. When the 
wages of the railroad men were ad- 
vanced, endless life insurance’ possi- 
bilities resulted. Every time a man 
gets more remuneration from his em- 
ployer he is a bigger prospect for the 
agent. The latter should not talk the 
same figures in 1918 that he did in 
1914. If he has not changed his view 
if he has not comprehended the dif- 
zerence, he has only himself to blame. 

Many men who a few yeals ago were 
prospects for insurance of small 
amounts have gone into shipyards and 
are earning so much money that they 


are prospects for policies of much 
‘arger amounts. 
Dollar’s Decrease in Value 
Another point that must be con- 


sidered is that the dollar buys so lit- 
tle today in comparison with what it 
purchased a few years ago. From a 
ffe insurance viewpoint it works out 
in this manner: In 1914 an insured 
carried $100,000 insurance. This was 
quite sufficient to meet his needs. A 
few years go by and the $100,000 in- 
surance will buy so much less that the 
insurance is insufficient. He must in- 
crease it to $125,000 or $150,000. When 
the insured says to the visiting agent: 
“I do not want any more ‘nsuranece. 
I carry as much as I need now,” the 
egent should ask permission to figure 
with him about his needs. Show him 
why he is mistaken. 

George T. Dexter’s Letter to Agents 

George T. Dexter, second vice-presi- 
dent of the Mutual Life, tcld agents 
cf that Company this week the trend 
cf the times. His views correspond 
with those of other sage company ex- 
ecutives. He said: 

“Present day necessity ‘er policies 
of larger amounts to offset the decreas- 
ing purchasing power of money is 
clearly reflected in the results ob- 
tained during the 1917-8 Club year just 
closed. Principally because of this 
factor the average production per mem- 
ber established a new high record. 
Significant too is the fact that the 
number of former club members quali- 
fying again in 1917-8 was the largest 
in the organization’s history, thereby 
demonstrating that experienced agents 
have been quick to adjust themselves 
to, and are now taking advantage of 
new soliciting conditions and argu- 
ments. 
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“In correction of a somewhat com- 
mon though erroneous belief, it may 
be stated, paradoxical as it may appear, 
that the work of the agent has been 
easier, rather than more difficult, by 
the many demands upon the public for 
contributions to war funds. 

“To give until it hurts makes for 
unselfishness and the more unselfish 
people become the stronger their ap- 
preciation of life insurance. Certainly, 
the average person is not less willing 
to make sacrifices for his own than for 
others, and many neither approachable 
nor receptive a few months ago, are 
now ready to listen to the agent. 

“In view of these favoring circum- 
stances, and with business conditions 
‘on a rising market,’ it is squarely up 
to each one of ‘you, if the year’s re- 
sults are to measure up to your ex- 
pectations to work at top speed during 
the coming months.” 

1918 Figures of Academic Interest 


Agents should study with the great- 


est caution, and with a full apprecia- 
tion of surrounding circumstances, all 
figures showing production of business. 
They are apt to be misleading, The 
figures for the first five months of 1918 
compared with corresponding figures 
for preceding years are worthy of re- 
production only from an academic 
standpoint. The Eastern Underwriter 
has seen figures relating to ten com- 
panies which are doing business in 
New York State, which have their 
bkome offices outside of New York 
State, and all, with one exception, hav- 
ing insurance in force in excess of 
$100,000,000. The aggregate results 
are as follows: 

Amount of Insurance 

Written During First 


Year Five Months 
BOGG \aeconneesnsuced $319,573,000 
rere 421,896,000 
BN? Sieke ads namous 302,236,000 


From these figures it will be seen 
that on the average for each $1,000 
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written in the first five months of 1916 
$1,349 was written during the corre- 
sponding period of 1917 ana $967 dur- 
ing the corresponding period for 1918. 
Should Be Studied With Care 

Unless these figures are studied with 
the closest care they are misleading. 
It must be understood that 1916 and 
1917 were phenomenal years. It must 
Le remembered that the companies and 
feneral agents kept in the closest 
touch with the war situation and made 
ihe hardest kind of a drive for new 
business before we went into war. New 
war clauses were often delayed until 
the last possible minute and much 
business was closed by agents in reach- 
ing people before the new war clauses 
became effective. 


New York Life in June 

Thomas A. Buckner, of the New 
York Life, said this week: “Our in- 
coming business has grown in the first 
twelve days more than 2% millions 
over the equivalent number of days in 
June last year.” 
SIN 
_ HARTFORD NOTES 
sailI.NNULUNUN0000UUUATU ULL ss 

Ensign Douglas T. Smith, formerly 
Special agent for the Connecticut Gen- 
eral at Hartford is spending a short 
furlough in Hartford. 

Harold I. Kenney of the auditing 


department of the Astna Ife, has en- 
usted in the Navy. 





Captain Jacob Humphrey Greene, 
Secretary of the Connecticut Mutual, 
reached his half century on June 10th. 
He was born in Pittsfield, Mass., June 
10, 1868, is a Trinity College graduate 
and has been connected with railway 
and insurance business. He is cap- 
tain of the Transport Company of the 
Connecticut State Guard and is a mili- 
tary man of wide experience. He has 
a large acquaintance throughout the 
country who wish him many more 
successful years of usefulness, 

Dr. Henry A. Martelle, of Hartford, 
medical examiner of the Connecticut 
Mutual, is at Brunswick, Me., attend- 
ing the inauguration of the new presi- 
cent of Bowdoin College, who was a 
classmate of his at that institution. 





N. Raymond Woodward, formerly 
cashier of the branch office of the 
tna Life Insurance Company at 
Lansing, Mich., has been promoted to 
a second lieutenancy in the Aviation 
Signal Corps and is stationed at Van- 
eouver Barracks in Washington. 





ELECT W. L. BLOSSOM PRESIDENT 





Connecticut Mutual Man Heads Erie 
Association of Life Underwriters 
—Priddy a Speaker 


Walter L. Blossom, who was elected 
president of the Erie Association of 
Life Underwriters at its last meeting. 
is general agent of the Connecticut 
Mutual Life. At the meeting the state- 
ment was made by one of the speak- 
ers that it was largely through the 
untiring efforts of Mr. Blossom that 
the association has had its splendid 
growth during the past six months. 

The association has one hundred 
members. 

President Priddy, of the National 
Association, was the principal speaker. 
He made a rousing talk for good prac- 
tices. 

J. Paul Treat, former president of 
the Erie Association, has removed to 
Denver because of poor health. Jo- 
seph J. Webber was elected second 
vice-president to succeed Mr. Blossom, 
“ho is moved up to the presidency 

One feature of this association is 
that it maintains a standing com- 
mittee called “The Benevolence Com- 
mittee.” 
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Arguments To 
Clarify F Profits Tax 


POSITION OF COMPANIES STATED 


No Excess Profits in Life Insurance— 
Companies Average Less Than 
5 Per Cent. 

The representatives of policyholders 
who appeared before the Ways and 
Means Committee last week in an at- 
tempt to clarify the excess profits tax 
section of the War Revenue Law so 
that it could not be held to apply to 
junds held in trust for policyholders 
were Job E. Hedges, general counsel; 
George T. Wight, manager, and F. G 
Dunham, attorney, of the Association 
of Life Insurance Presidents; T. W. 
'riackburn, counsel, American Life 
Convention, and Edward M. Martin, 
Omaha, representing assessment com- 
panies. The Ways and Means Com- 
r.ittee is holding a series of hearings 
in connection with the drafting of the 
new Federal War Revenue Bill, which 
will double the amount of taxation. 


Mr. Blackburn’s Argument 
Following Mr. Hedges, Mr. Black- 
burn said: 


The capital stock of life insurance companies 
is merely a guarantee fund, and it must be 
maintained. A company whose capital stock 
becomes impaired, in most of the States is 
called to account and required to repair it- 
self; so that the capital that is pyt up by the 
stockholders or the insurance companies is put 
there to stay, ani put there as a guarantee 
that the company will carry out its contracts. 
A very large number of the stock companies 
write non-particivating insurance, and _ they 
have a paid in surplus that is an additional 
guarantee that the non-participating contract 
can be carried out, and the difference betwven 
the non participating and the participating 
company is simply that the former pays no 
dividends and our capital and surplus is used 
to guarantee the payment of our obligations 
as they may mature. 

This capital and the surplus of that capital 
must be invested in exactly the same way 
that reserves are invested, with very slight 





modifications. I believe that a more equit- 
able method of levying the tax upon life in 
surance companies can be devised. Just at 


this time I am not prepared to make any sug- 
gestion along that line, but only wish to add 
that we are expecting the tax to be raised, 
and expecting to pay it, although such a think 
as excess profits of life insurance companies, 
in time of war, is unthinkable. 
Assessment Argument 

Mr. Martin, representing the assess- 
ment companies, endeavored to show 
the committee why that class of com- 
panies should be classified with the ex- 
emption pertaining to fraternal socie- 
ties, mutual savings banks, etc. He said: 


The mutual life associations are an entirely 

different branch of insurance from the kinds 
of insurance represented by Mr. Hedges and 
Mr. Blackburn. Our associations have not 
any capital stock, have not any net income 
which inures to the benefit of any individual 
or policyholder, and the plan of the mutual 
benefit life associations is identical with that 
of the fraternal associations, except that we 
have no lodge system. 

In construing the laws, the Federal courts 
have held that there is no specific exemption 
in the income tax laws in favor of mutual 
assessment life associations, other than fra 
ternal beneficiary societies, operating under 
the lodge system, and our redress, therefore, 
lies with the Congress. 

Now our contention is, briefly, that we 
should be classed with the 14 classes subject 
to exemption in the 1916 law; then the pol- 
icy tax would not affect us, nor any of these 
taxes affect us, and I think from the word- 
ing of the other sections it was intended that 
we should be so classed. Second, I contend 
that it is extremely doubtful whether we 
are liable for the policy tax. If we are liable 
for it, it is entirely too burdensome; we can- 
not pay it. In the third place, I gay that 
associations of our kind ought to pay a tax. 
and neither myself nor the boards of di- 
rectors of these associations would permit us 
to come here and have this hearing without 
offering to pay a tax, and we want to pay a 
tax just as- large as we possibly can because 
we know what burdens the American people 
are bearing. 

Mr. Martin suggested that a tax of 
one per cent. of the entire collections 
of such companies would be easier for 
them to pay and would result in double 


the amount for the Government. 
Don’t Earn Excess Profits 


The War Revenue Act permits cor- 
porations to realize a net return of 
seven per cent. upon the capital in- 


vested in their business, without liabil- 
ii) to the excess profits tax. The av- 
erage return realized upon the invest- 
wents of life insurance companies does 
not exceed five per cent. By a tech- 
nical ruling of the Treasury Depart- 
ment the companies’ legal reserves are 
cenied recognition as invested capital. 
As a result of this ruling many of 
the companies may be made to appear 
liable to the excess profits tax, not- 
withstanding the fact that the ratio of 
their gross earnings to their actual in- 
vested capital is at least 2 per cent. 
lower than the rate permitted to or- 
dinary corporations without payment 
of an excess profit tax. 

With iife insurance companies re- 
lieved of the excess profits tax, upon 
the ground that they do not earn ex- 
cess profits, they would still be liable 
to the same income tax as all other 
classes of corporations, as well as to 
the special tax of eight cents per hun- 
dred dollars of new insurance which 
other classes of corporations do not 
pay. 

Efficiency in War 

The Ways and Means Committee is 
holding a series of hearings in con- 
nection with the drafting of th» New 
Federal War Revenue Bil! by whien 
it is desired to raise eizh’ billion dol- 
lars instead of the four billions brought 
in under the present law. 

In opening his argument Mr. Hedges 
said: 

I take it, if the committee pleases, that 
the problem of the committee and the prob 
lem of anyone who approaches the subject, is 
sentimentally the same. and that is a com 
mon purpose to make this country efficient i: 
the war, and to help contribute, through th« 
machinery of this committee, the means and 
at the same time do it in such a way, that 
there will be a general ,fecling of entire equal 
itv of contribution, “ I take it our main 
preblem is to furnish tt men who will fight 
the war, the money which will supply them 
with necessities, and further than that. what 
to my mind—and I am not a sentimentalist—is 
most important, the morale hehind that money 
and those soldiers that make a common cohe 
sive country. In my judgment anything that 


Congress could do which left out of considera- 
tion the final cementing into a single affirma 

ive force of the spiritual thought of the coun 
tr plus its material resources, would be a 
drag on the progress of the war. 


Army and Navy War Insurance 

Mr. Hedges showed the economic and 
secial service rendered by life insur- 
ance in meeting losses due to untime- 
ly death, and in the prevention of 
pauperism through relieving the Gov- 
ernment from the maintenance of 
widows and orphans so provided for. 
Many thousands of dependents, yearly, 
who inherit no estate other than life 
insurance, are thereby assisted in a 
inost essential and substantial way in 
their readjustment to a self sustaining 
basis. He dwelt upon the Government’s 
endorsement of the principle of life in- 
surance, saying: “You have in effect 
organized the entire Army and Navy 
into a great mutual life insurance com- 
nany.” 

The institution of life insurance, Mr. 
Hedges declared, has been built up, 
without governmental subsidy, upon 
mathematical principles into a _ vast 
system of voluntary co-operation be- 
tween policyholders for mutual protec- 
tion on a basis of cost, plus the ex- 
pense of administration. The com- 
panies are merely administrative agen- 
cies. Approximately 87 per cent. of all 
‘egal reserve business, including about 
66 per cent. of all business carried by 
stock companies is on the mutual plan. 
Qt the’ stock companies only nine 
earned and paid to stockholders in 
1917 dividends in excess of the mini- 
mum rate authorized by the excess 
profits law. The total of these divi 
dends was $436,373, and the average 
ratio of dividends to capital invested 
was 8.45 per cent. Only three of these 
companies exceeded the 9 per cent 
minimum rate recognized by the act as 
«exempt from the excess profits tax. 
Similarity of Mutual and Stock Com- 

panies 


In his illustration of the reasons for 
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and the methods of building up the re- 
cerve, Mr. Hedges pointed out to the 
committee that the net single premium 
‘s the capital sum or reserve required 
‘c furnish the desired insurance under 
a paid-up policy, and that since it is 
senerally inconvenient for the insured 
to pay the net single premium at the 
cutset, it is commuted into convenient 
annual payments, from which the re- 
serve must be built up by degrees. The 
aggregate of these reserves contributed 
by the policyholders constitutes the 
principal item in the capital of every 
life insurance company. In a mutual 
company it is the only capital until a 
surplus can be accumulated from ex- 
pense savings or favorable mortality 


experience. Mr. Hedges continued: 
rhe capital of a stock company incl ides, in 
uldition to the reserves and surplus, the cap- 
ital stock which merely affords a further guar- 
antee for the payment of the outstanding in- 
surance Every gentleman on this committee 
who holds a ae rh of old line life insurance 
i 1 part propr rv of the company. If the 
company be a mutual one, the policyholders 
ire the only proprietors If it be a stock 
ompany, their interests preponderate 


Investments Limited 

The character of life insurance in- 
vestments permitted by law is limited 
and specifically defined by statute, 
Safety, not profit, is the aim. Mr. 
Hedges showed from the records that 
auring the twenty-five years. since 
1898 the average return has been less 
than 5 per cent 

War's Effect Adverse 

Turning from income to outgo, Mr. 
Hedges made it clear that outstanding 
life insurance contracts entered into 
in times of peace, at rates based on 
peace mortality statistics, contain no 
provision for extra war premium—or 
it they did, they have been waived 
ond that of necessity the extra losses 
under these contracts, due to the war, 
will constitute an additional burden up- 
cn the companies to be met out of 
ecurplus. 

The insurance in force on male lives 
ol the draft age, he said, exceeds three 
billions of dollars The best figures 
obtainable as to the Canadian war 
iosses indicate a ratio in civilian losses 
in 1916 of about 35 per cent. and in 
Great Britain of about 20 per cent 
Discounting the latter by half, the pre 
diction is warranted that American 
life insurance companies will sustain 
an excess mortality of not less than 
twenty-five million dollars annually, to 
defray which no extra premium has 
been or can be charged 

Mr. Hedges informed the committee 
that there has been a horizontal de 
‘iine in-the value of securities held by 
American life insurance companies 
and that their earning power has also 
been materially decreased by reason 
of the low return upon the large sub- 
scriptions to Liberty Loans which have 
been and will be made in pursuance 
of what the executives recognize as a 
patriotic duty of the life insurance 
companies. 

Special Treatment of Life Insurance 

Not Urged Now 


“Under circumstances when the need for 
money was not » urgent a w.”” said Mr 
Hed-es, “the rent tative f life insurance 

ive maintained t t it iinst nublic pol 

y to tax trust f ! h as theirs. To 
| ’ they have erted would not only 

) tirte 1 t t A ld also tend 

‘ ft and thereby re 

rd the 1 d nent f a most 

t t ] t vi s being sup 

t vate and it it any 

what I view f the exi 

‘ f war th lera I thoug! 
ive ql ed.’ 


At this point Mr. Hedges referred to 
the taxes paid by the companies on 
heir net income and also to the more 
recently imposed tax of 8 cents per 


(100 on new policies Continuing, he 


caid: 
Alt nly an r proportion of the pre 
ved by le it rance companies 
ti ne e greate part be 
holders ontributions toward 
( and nanent capital, the 
‘ s nelvded in gross 
t e tax law This de 
, r | s however, rendered 
s through deductions expressly a 


wed by the statutes Properly judged by 
the test established by the excess profits tax 
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iw (Title Il, Act of October 3, 1917), the life 





surance companies could not be held liable 

tax upon excess profits. They have no 

ey r other vorrowed property, 

of the ities held by them, ex 

n ral, State and municipal bonds, ar, 
\ taxation, lested by the stand 
irds wil 1 apply to the affairs of mercantile 
1 icturing and other business corporation 
the great bulk of the assets of the life insur 

ance companies, including their legal reserves, 
titute t capital invested in their busi 

; ot nly in the mmon understanding 

of the term “capital,” but also, as we con 
nd, under the definition of the term “in 


’ capital, which is contained in Sec 
7 of the War Revenue Act of October 





I Ireasury Department, however, seems 
ve ake i different view of the meaning 
the statute Article 65 of Regulations 41. 
itive to tl War Excess Profits Tax, pur 
fically the items com 
t g th nvested capital of insurance com 
panies The import of this article is that 
the legal reserves of insurance companies are 
not to be included as capital invested in their 
! ness for the purpose of determining the 
t of their income, if any, subject to 
xcess profits tax. This conclusion is not 
ml we think inwarranted, but violative 
f the cardinal principle upon which the tax 


based and most unjust. If it prevail, the 
pol yholders of these life insurance companies 


ni ivera return upon their gross it 
siments is less than five per cent. will be 
subjected to an excess profits tax, which ad 
mits to the proprietors of corporations of a 
lifferent character a minimum return of seven 


per cent. upon their invested capital free from 
the burden of this tax 


TO SPEND $40,000 IN 1918 


Postal Life’s Advertising—Malone Says 
Twelve Per Cent. of Those An- 
swering Ads Insure 


W. R. Malone, president of the Post 
el Life, told a reporter for “Printer’s 
Ink” recently that the prevalent 
opinion of the amount of money that 
tne Postal spends each year in ad- 
vertising is exaggerated. He said the 
Company would spend only $40,000 this 
year. He declared that from 12 to 15 
per cent. of those who answer the 
Company's advertising become policy- 
holders. Asked for an explanation of 
the “annual dividend of 9% per cent. 
evuaranteed” he said this was the sav- 
ing through not having agencies and 
branch offices 

President Malone was a Salt Lake 
City school principal who went with 
the New York Life. He started the 
Postal after the Hughes investigation. 
Wesley Sisson, of the H. KE. Lesan Ad- 
vertising Agency, is secretary of the 
Company. 


F. S. WITHINGTON RESIGNS 

Frederic S. Withington, consulting 
actuary, of Des Moines, Iowa. has re- 
signed as vice-president and director 
of the Abstainers & General Life In- 
surance Co., of Des Moines. 

Mr. Withington states that the de- 
mands upon his time for consulting 
work are such that he finds it impos- 
sibie to continue with the Company. 


Beginning June 17, the New York 
Life will be ready to issue policies to 
include double indemnity general ac- 
cident benefit without disability bene 
fits. 


CIVIL RELIEF ACT 
Arthur Hunter Tells Agents How It Op- 
erates—Policies Can’t Exceed 
$5,000 


Arthur Hunter, Actuary of the New 
York Life, has made a statement tell- 
ing agents how the Soldiers and Sailors 
Civil Relief Act operates. Policies must 
have been issued and have at least one 
premium paid prior to September 1, 
1917. Policies must not exceed a total 
face value of $5,000, whether in one or 
more companies. They must not have 
a policy loan or other indebtedness 
equal to or more than 50 per cent. of 
their cash surrender value. Policies 
are not included which have a war 
clause similar to any of those used by 
the New York Life, for example, dur- 
ing the last two years. Application for 
relief may be made as soon as the war 
clause expires. Policies on which there 
is an indebtedness may be brought with- 
in the Act by having the indebtedness 
(which includes notes) reduced to less 
than 50 per cent. of the cash surrender 
value, 


CANDIDATE FOR CONGRESS 
I. I. Boak, Head Consul of the Wood- 
men of the World, of Denver, Colo., is 
a candidate for the Republican nom- 
ination for Congress from the Denver 
District. Mr. Boak has been active in 
civic affairs and has served as presi 
dent of the Insurance Federation of 
Colorado. He was president of the 
National Fraternal Congress of Amer- 
ica for a term and has been prominent 

in the National Fraternal movement. 








State Mutual Life 
Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 

SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 

Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 

Additions are made to our 
agency force when the right 
men are found. 


B. H. WRIGHT, President 
D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 











PURELY MUTUAL 


GEO. C. 


Investigate 


before selecting your 
Company 








THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 




















GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 
sseanaas men who can place policies as 
well as write applications, and who know 


how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison Street CHICAGO, ILL. 


HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 











force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


wer 


Cc HICA =o 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 


GREATEST 














ILLINOIS 


COM PANY 





A Real 
District 


Manager 
WANTS GOOD MEN 


AND 
WILL PAY THEM WELL 


is wanted for one of 
the best territories in 





the most prosperous 
section of the nation. 
This is a real oppor- 
tunity for a first class 
man. 


Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
Write 


Bankers Life 
Company 


DES MOINES 


See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 

















15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, 
President 


Insurance in force over 
$142,000,000 

















918 

















June 21, 1918 


THE EASTERN UNDERWRITER 











Newark’s 








Thirty-five Thousand March in 


W. S. S. Parade 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 


it will be to your interest to investigate our proposition. 
Address, PERMANENT, 


Care of The Eastern Underwriter, 105 William Street, New York City 








It is fitting that Newark, N. J., which 
is now a veritable hive of war industry, 
should have been the scene of the first 
big war savings parade held in the 
United States. There were 35,000 in 
lyne, all in uniform and all members 
of some war savings organization, buy- 
ing or selling stamps, None others 
were permitted to enter the ranks. 

Those who had at.heart the success 


iuundred pieces. In line was also tne 
Fifty-ninth Infantry Band from Camp 
Dix. 

Many floats of striking originality 
were exhibited. The Prudential had 
four of these. One, the “Liberty Bell,” 
symbolized the thirteen original States 
represented by young women of the 
Company’s staff. Another was “Joan 
of Are,” the central figure of which 














PARADE PASSING PRUDENTIAL BUILDING 


of this gigantic enterprise were also 
fortunate in having in Newark the 
home of The Prudential Insurance Com- 
pany, which organized the first war 
savings society. That Company fur- 
rished 4,500 marchers. 

All the other insurance companies 
of the city, the banks and industrial 
plants, contributed liberally to the suc- 
cess of the parade All participants 
for the time being sank their individu- 
ality in the combined effort to put forth 
the one big idea of war saving and 
winning the war. Ten thousand school 
children led the parade, followed by The 
Prudential forces, the munition plants 
and other organizations adding to the 
chrong. 

Led by “Blue Devils” 


The “Blue Devils” of France acted 
as escort to The Prudential division. 
The music for that division was fur- 
nished by the Pelham Bay Band of one 


was the original poster girl who posed 
for the original Joan of Arc poster, 
which has now become so well known 
throughout the country, ‘‘My Soldier 
represented a child praying at its 
mother’s knee, the father’s picture ap- 
pearing above the child’s crib. The 
fourth float showed a map of the 
{‘nited States on which was indicated 
the location of three hundred Pruden- 
tial war savings societies. 

The marchers sang patriotic songs 
in which they had been well drilled 
long beforehand. 

Everybody Walked 

The Prudential division was led by 
President Forrest F. Dryden and all 
the officers and directors of the Com- 
pany. Everybody walked; there were 
no automobiles. The women in the 
parade wore white, with “Liberty” 
caps. The men were dressed in white 

(Continued on page 6) 











73d ANNUAL REPORT 


NEW YORK LIFE 


INSURANCE COMPANY 
346 & 348 BROADWAY - .- 


‘Income for the year 1917: 





NEW YORK CITY 





PE Scena dest Geacsawewen $100,279,122.00 
Euberest amd ReMtS. ccccccccccces 39,957,422.00 
Se SEE Scbsbncestctenesss 5,881,618.00  $146,118,162 
Paid Policy-holders, 1917 (Exclusive of Disability Benefits): 
Death Losses .......00. eeceseses $80,599,371.00 
Matured Endowments ........... 13,566,409.00 
SUTTON VAURON ovccccecccceces 18,527,170.00 
Dividends coc recrrcececoeegscoecs 22,807,762.00 
DEE a clacuvan st icbndmadanes 1,387,241.00 $86,887,953 
Loaned Policy-holders during 1917..... en $23,722,213 
New Paid-for Insurance in 1917 (Exclusive of 
over $16,000,000 increase by Policies revived 
and increased, and Additions by Dividends)..... $315,994,500 
Paid-for Insurance in Force Dec. 81............eee0: $2,673,334,336 
Number of Policies in Force Dec. 31............005 1,301,969 
Admitted Assets, Dec. 31, 1917......... -++e+ ' $934,929,381 
These assets are the property of over 1,000,000 people with 
their dependents (in accordance with their contractual rights). 
The Company is purely mutual; it has no capital stock. 
A BE o% 8 ca 2+ ev kcwarewsares -«++- $760,742,335 
Reserved for dividends payable in 
. ctunccneoacewammekawd errr $26,561,063.64 
Reserved for dividends on deferred 
dividend policies maturing  subse- 
qoent to. 1918. ..00css00 Mabe veeens 107,041,778.00 
Reserved for Contingencies........... 40,584,204.36 $174,187,046 
EY kn e-dee se Sea webawes oun swanweads $934,929,381 


THE ANNUAL DIVIDEND RATE OF 1917 WILL BE 


MAINTAINED IN 1918 


For the year 1917 the Company’s mortality rate 


was the lowest in its history 


: Yec. 31, 1917, 4. 
Average earning power of total Ledger Assets ee ar 1916 ‘baa 


A detailed statement will be sent to any person asking for it. 


January 14, 1918 


DARWIN P. KINGSLEY, President 











Established 
1867 


lia 


Halal 


ne thereby contributing largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to the insured 
meriting the appellation—the 


Great Policyholders’ Company. 











and their beneficiaries, 


THE 





REAR GUARD 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 


of the Company and the Institution he represents. 
agent’s morale and chance of success. 


The stronger the rear guard, the greater the 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
developing the Country’s agricultural 


Jesse R. Clark, President. 


resources, and 


of Cincinnati, O. 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by policyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 
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aA eae ree THE BERKSHIRE LIFE INSURANCE CO. 
BUSINESS ESSENTIALS OF" PITTSFIELD, MASS. 
» : Incorporated 1851 
No. 4— QUICK THINKING : W. D. WYMAN, President 
i A purely mutual Company, issuing all desirable forms of life insurance. 
By JOHN K. WEST : ATTRACTIVE LITERATURE 
i ae ms Ambitious, Productive and Trustworthy Life Agents may be benefitted 
; : : I rr i i 
The chief mistake of the moderately first, getting the batter all right, but w.s wen @ ctr ge , 
successful insurance agent and the #dvancing both of the other fellows. pits -D, Superintendent of Agencies 
ana thy he doesn’t become more The same play came to the sand-lot’s 
— ~ hrmacars » : Irishman. Like a flash he bluffed at | 
prosperous is that he doesn’t think right the nearest runner, driving him back | Organized 1871 
and in too many instances because he to his base and then sent the ball to 
doesn’t think at all. second for a throw out. The game LIFE INSURANCE COMPANY OF VIRGINIA 
To think means to exercise the won- ended with ® Rtg paca gs erin RICHMOND, VIRGINIA 
s “east “ag, young men. Neither had made a field- : 
derful powers inside you and meditate ie oa ie ink ae Ulan hnaieliy “leameiael OLDEST -LARGEST STRONGEST, Southern Life Insurance Company 
about any subject, Benign Bhs rien Nevertheless, both had shown their Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
cg gy et dlggg aoa a =~ vil baseball skill and the college man went $50,000.00, and Industrial Policies from $12.50 to $1,000.00 
self by judging, ¢ aring, reas a is tnthasla nfling i after 
The reading of this paper is not thought. eg ~ pear ocgy ey oni ae after pean 7 COnaesaey ON DECEMBER 31, 1917: 
Walking around the room is not “ . RON meres sos 4 a ee oe Liabilities ; : 
thought. Reading of books on sales Lost His Nerve. —. and Sus 2,216,812.76 
a ae “See a ‘_ es ee - aa 5 F eee ; t c n TCE. .ccvscce Coevecccccvcceceesecccrcccccce oneeeereens ° 790,562. 
manship and cramming tomes of Insur- The son of a wealthy man elected that Payments to Policyholders since Organization ........ packssieeshweniiadiais 19,612,616.08 
ance educational works into your brains his vocation would be that of a life in LG PRFiNg 1S PSNCHMSG MONG odes cccccesveccescceeccsecsonescesecee annually 
is not thinking. surance agent. After graduation from GOOD TERRITORY FOR LIVE AGENTS 
An agent when he sits down by him- college he traveled for a year, took 
self in his sanctum sanctorum and pon- a year’s course of instruction in one 
ders in a positive way over his methods of the big life companies and then sal- 
of conducting his business or reasons lied forth for the conquest Dressed 
why he did not sell a policy or plans @ jmmaculately, he theorized with a pros I he A P A 
new scheme of approach is thinking. pect, told him: all about the company e e e 
There is another kind of thinking that and the policy and had the prospect's 
som is sorte, Sed Goeeres ct Sad te var sot Sad te vromnects | UA AACA een mbaeerens 
in his interviews with his prospects. when he weakened like a fish and wilted 
New arguments, new angles fitted to out of the office without the signed ap- ASSURANCE ASSOCIATION Ltd 
the needs of the man you are talking plication. He knew his story, but didn’t 9 e 
to These ideas must come quick or -now human nature and hesitated to ~ Al nn. ‘ r . ‘ 1 
/Bus ales y 
in all ae ake cee HEAD OFFICE: New South Wales, 77 King Street, SYDNEY 
Must Apply What You Read. A poor high school hoy who had Offices lately occupied by the Commenwealth Bank of Australia 
It’s a queer proposition, this thing tte tops, yr tre mixed around 7 7 : 
inside of us called thought, You can't ith all sorts of boys and men from BRANCHES: Victoria, South: Australia, Western 
be a great agent just because you read At seas , o kne ations ¢ ‘ : 
peel caaeieal abc You must get f#ilure, was tackled into the same prom Australia, Tasmania, New Zealand 
your mind thinking. The minute you nent gentleman and signed him up pine Sub shed . ° . 
think, that minute you begin to grow. “ ee policy Me ac the — — ubscribe Capital, £110,200 Paid-up Capital, £66,800 
, : ; : ; ight just as well have received but dic 
The man who uses continuous thought MUBNE Ju : aiinss ° 
correctly attains success and the one pe —— boy ye ons Government Deposits, £35,000 
ho tails to.employ it er follows an ever, SGOTNCe MN ihe RNS PENNER OF Te ab ee , . 
itr cnc aT cceetien thse goes “Ollege man but knew how to think Phe Association hits completed in the Ordinary Department 
down and out The agent who thinks gee ge og fo act and got what New Business for the pasl five years totalling £2.886,327 
like lightning is the agent who writes "C® Went after is Wikiwes cies” Moos Be (re i ee 
in Guaieens Shs Gael ‘whe denun Must Have Salesmanship Brains. The New Business for ’ Pi gan Financial Year exceeded 
employ his thinking sense goes into the Education doesn’t always help an 1,25 ,000. 
air in every tight position he is placed. agent to success In fact, it sometimes The Revenue totalled, £101,000 
Just because a man is a college grad- proves a_ handicap. The agent who 
uate is no sign that he has got a cor- has salesmanship brains is the one who wane % e . . 
ner on this thinking process. <As a “0 age ete y venage up — pro rege rhe Association transacts Ordinary Life 
ter of fact it takes a college man three and doesn ear to close him a 1e a 
or four years out of recitation rooms proper time even if he doesn’t have his Assurance and Accident Insurance 
and away from the campus before he caleulus, his Odessy, or his Chaucer, 
a a Sees ees eee Se ee a Agents coming to Australia are invited to communicate with 
right on sales methods and proble ms oO do} when it comes to 1e sale of a or ¢: ll u tI : Ass s ti f s siti ; ) 
The brilliantly educated college man policy. Some agents go on and on ca spon tne Association for posiuons on the A. P. A. 
who knows his higher mathematics, his and on accumulating knowledge but do Agency Staff, LIBERAL rERMS OF REMI NERATION TO 
Greek literature, Latin grammar, may not — poss gpenn pe to their rou PHE RIGHT MEN. 
be an utter dummy when it comes to tine work which would mean so much 
the sale of an insurance policy. Suc. to them. They acquire knowledge but SELBY P. WOOD, Managing Director 
cessful agents’ answers to insurance they don’t think. 
problems flash out like electric fire The agent who hasn't insurance sales 
There is no hesitancy, no doubt. The mmanship brains hesitates the fatal frac ast, from Governor's Island; Frank cient organization. Among its own 
thinking process is quick and certain tion el - ee: while his educated 4, Vanderlip, president of the National force $100,000 worth of stamps have 
Baseball Similes. mind is splashing around trying to find City Bank, New York, who is general been sold. Every day seventy-nve 


In a baseball game in one of the big 
leagues recently a man fresh from a 
college team of prominence was cover 
ing third base. He had been the star 
of the varsity and had led his team 
both at bat and in the field. He was so 
good that three magnates went after 
him, and the result was he landed a 
good big salary. The third baseman of 
the other team was an Irish youngster 
off the sand-lots, who would have 
had difficulty in reading a circus poster. 
They were both new men in the league 
and there must have been a world of 
mutual animosity as each sized up the 
other. 

In the seventh inning with men on 
first and second a hot grounder came 
to the collegian. He made a clever stop 

but there he stuck. Coming down from 
second one runner ducked to his left; 


another was pawing up the turf be- 
tween first and second. The college 
man could easily: have caught either 


runner but he held the ball a moment, 
bewildered, and then shot it over to 


the proper procedure to land the pro: 
pect, and then all bets are off-—-he has 
lost the prospect. 

An agent who can do great. things 
in climaxes, who studies human nature, 
who has the insurance ganglia in his 
cerebellum, who has a passion, a love 
for the great business of insurance, who 
makes it a game, who learns to think 
quick, has the secret of sales skill. 

You can be a college graduate, but 
unless you love the game and get your 
thinking powers working intuitively in 
tight places you won't look good when 
you stack up against Rube from the 
crossroads and Paddy from the dumps. 


W. 5S. S. Parade in Newark 
(Continued page 5) 
trousers, blue coats and on their caps 


from 


“War Savings” bands. 
The entire parade was led by Ed- 
ward D. Duffield, vice-president and 


general counsel of The Prudential, ac- 
companied by Brigadier General W. A. 
Mann, Commander, Department of the 


lirector of the war savings undertak- 
ing for the entire United States; Gov- 
ernor Walter kk. Edge of New Jersey; 
‘'inited States Senator Frelinghuysen, 
vell-known fire insurance man; Mayor 
Gillen, of Newark, and _ President 
Frelinghuysen, of the Mutual Benefit 
life. 

Before the parade the “Blue Devils,” 
the band members and the general 
purade committee were entertained at 
4 luncheon as the guests of President 
lryden., 


Newarkers Proud of Event 


One of the foremost purposes of 
holding this parade was to show how 
successful such an undertaking can be 
made. Everybody in Newark is loud 
‘n praise of the spectacle and proud 
*lso of their town for setting this ex- 
ample of patriotism 


Enormous Stamp Sales 


In the sale of war savings stamps 
The Prudential has a 100 per cent. effi- 


women of The Prudential staff give two 
hours to selling stamps on the streets 
11 Newark. They take their turn in 
regular routine and there are so many 
ac work that it requires two weeks to 
complete the circuit. - That is, the wo 
men selling today will not reach their 
turn again for a-fortnight. Through 
tneir efforts the people of Newark are 
being led away from the thought that 
the repeated solicitation to purchase 
these stamps is disconcerting, They 
are entering into the idea with open 
minds and full hearts. 


MAY CONVENE IN JANUARY 
Clark, of the Union Cen 
tral, in a note to agents, says: 

“This Company is looking forward 
to that happy time when conditions 
will warrant a reunion of its agents 
end officers. I sincerely trust that 
that time will arrive by the beginning 
of the year.” 


President 
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Insurance to Cover Inheritance Taxes 
is opening new fields to Provident Agents 


“Men are insuring not only to protect their families and to 
protect their business but also to protect 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 


their estates.” 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





F INSURANCE com 








WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 




















S. P. Wood’s Company 


. 

Began in Small Room 
SYDNEY MAN’S GREAT SUCCESS 
Not Discouraged By War, Australian 

Provincial Makes Quick Progress— 

Wood on Coast 

Since the announcement that the 
Australian Provincial Assurance would 
enter this country and the arrival on 
the Coast of Selby Pierce Wood, its 
founder and managing director, there 
has been considerable interest evinced 
in the organization and the personality 
of Mr. Wood. The Eastern Under- 
writer for several years has been re- 
ceiving the literature of Mr. Wood's 
Company which is unusually good, be- 
ing full of ginger material and helpful 
articles. 

This Company has made a phenom- 
enal record for a new institution. It 
was incorporated in New South Wales 
‘n March, 1912, by Mr. Wood and in 
1913 wrote £251,300 of ordinary busi- 
ness and £202 of accident. The start 
was in a small office, in fact, half an 
office. Mr. Wood paid the munificent 
sum of £1 a week for rental. By the 
end of two years the Company had 
leased the second floor of a_ building, 
taking a three years’ lease, When that 
expired, the ground floor and basement 
of a building was taken, and recently 
the Company moved into a_ splendid 
building that was the home of the Com- 
ronwealth Bank. 

Tells of Company’s Beginning 

In discussing obstacles over which 
the Company triumphed, Mr. Wood 
said this week: 

“We commenced operations a couple 
of years before the most calamitous 
war in history, and when the conflict 
<tarted everything seemed very uncer- 
tein. We did not know—no one knew 

what effect it would have upon the 
Company or upon any business. No 
class of business, perhaps, has been 
move affected by the war than the in- 
surance business; first, by the greatly 
‘increased mortality rate, and, second, 
Ly the departure of so many of our 


brave fellows on active service, and 
the depletion of the field for the pro- 
curation of new business. Nearly 400, 
000 of the cream of the manhood of 
Australia has since gone to the battle- 
fields. Notwithstanding this, we have, 
zs far as can be ascertained, estab- 
lished a record not only for Australia, 
but for the British Empire. I sincerely 
express a hope which I am sure is 
entertained by all, that this year will 
see this disastrous war ended and the 
war madness in Europe a thing of the 
past.” 

The achievement to which Mr. Wood 
referred can be gauged by the 1917 
plogress of the Company in writing 
$1,268,012 of ordinary business in 1917. 

Continuing, Mr. Wood said: 

After the War 

“After the war is over, I think the 
lot of the working man is going to be 
brighter and better than ever before, 
{ don’t think the world will ever be 
content to return to the pre-war con- 
aitions, as far as Australia is con- 
cerned. I think the only thing that 
could retard its progress is bad Sea- 
sons, which is something over which 
we have no control. After the war I 
feel confident that we are going to 
do incalculably better than ever be 
fore, 

“The reasons for our success are 
clear. We were small and young, but 
we have never stooped to any action 
that could cause our contemporaries 
to accuse us of any unfair dealing. We 
have acted honestly and fairly and 
competed for business on right lines, 
without cutting rates, and our business 
is built on a solid foundation. Work 
hes been the greatest factor in our 
success.” 





NEW ASSISTANT SECRETARIES 
gE. E. Rittenhouse, former commis 
sioner of the Equitable Life Assurance 
Society, and W. G. Schelker, former 
assistant secretary, have been made 
assistant secretaries of the Society. 
Mr. Rittenhouse was once insurance 
commissioner of Colorado. 


MEETS IN ATLANTIC CITY 
The Penn Mutual’s general agency 
association is meeting in Atlantic City 
this week. 


New Officers of 
Provident L. & T. 


BORTON MADE TRUST OFFICER 


With Company Since 1889—Leonard 
C. Ashton Secretary—Careers of 
Both Men 


C. Walter Borton, now secretary of 
the Provident Life & Trust, has be 
come trust officer, and Leonard C. Ash 
ton has These 
changes grow out of the death of Wil 
lam (. Craige, general solicitor of the 
Company, and the retirement of J 
Roberts Foulke, trust officer. 


become secretary. 


Mr. Borton needs no introduction to 
the agents of the Company. Entering 
the service of the Provident in 1889, 
ne was elected secretary ten years la- 
ter. He performed not only the duties 
usual to that office, but for many years 
cthers of great importance in connec- 
tion with the investments of the Com 
pany. His services in the efficiency 
campaign in the home office are al 
ready familiar to readers of “Between 
Ourselves.” The trust department of 
the Company is to be congratulated 
vwpon his selection. 

Mr. Ashton, who is a graduate of the 
University of Pennsylvania Law 
School, entered the service of the 
rrovident in 1913, taking charge of 
the Policy Assignment Division of the 
i‘surance’ Record Department, and 
later becoming assistant to the secre 
tery, so that he enters upon the sec 
retaryship with a working knowledge 
of the duties which it entails 


CARRY INCOME BONDS 
President Day, Vice-President Lun 
ver, Secretary Alexander and Treas 
‘rer Horr, of Equitable Life Assur 
ince Society, carry Equitable income 
}onds 


Frederick Windsor Hubbell, treasur 
cr of the Equitable Life of Iowa, who 
entered the army as a private in May, 
1917, volunteering, was commissioned 
a captain jn May, 1918. He is now an 
instructor in field artillery work. James 
A, Cummins, son of the president of 
the Company, is now a lieutenant 


Connecticut General’s 
New Disability Benefit 


SAMPLE RATES ARE GIVEN 
Provides Indemnity Fee for Temporary 
As Well as Permanent Total 
Indemnity 





The Connecticut General has issued 
a new disability benefit in connection 
with its life insurance contracts provid- 
ing indemnity for temporary as well 
vS permanent total disability. The 
rates for this benefit in connection with 
the Company’s ordinary life and twen- 
ty payment life insurance are as fol- 
lows: 

Ordinary Life (Select, Preferred and 
Extra Preferred) 


Non-Partici Partici- 


Age pating pating 
20 17.95 20.11 
30 22.7 25.66 
4() 31.44 35.20 
50 48.60 52.80 


20 Payment Life (Select, Preferred and 
Extra Preferred) 


Non-Partici Partici 


Agt pating pating 
20 26.93 $1.65 
30 31.83 $7.63 
4() 39.82 16.73 
50 54.49 63.00 


MOTOR INSURANCE MUTUAL 


President and Some Other Representa- 
tives of Life Company Direc- 
tors in a New Venture 


Several prominent New York life in- 
surance men are interested in the or 
ganization of the Motor Car Mutual 
Fire and the Motor Car Mutual Casu- 
alty Hubert Cillis, president of the 
Guardian Life, Frederick S. Doremus, 
general agent, and M. C. Reinboth, man- 
ager of the Company's downtown de- 
partment, are on the list of directors 
Walter B. Renton, 20 Nassau Street, 
New York, is the organizer of the com 
panies 

Samuel Enion, for many years prest- 
dent of the Industrial Health, Life & 
Accident Insurance Company, Philadel 
phia, is dead 








wins the confidence of the insuring public. 





The Right Place for the Right Man 


The capable and energetic man or woman who represents a company which provides 
an unexcelled policy at a low net cost is sure to suc:eed as a life underwriter. That 
is why our representatives everywhere are loyal, contented and enthusiastic. The rep- 
utation of their Company for prompt and efficient service gives them a confidence which 


Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


04 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 











———_ 


Earl G. Manning, of 

Victor Hugo’s the Provident Life & 

Endowment ‘Trust Co. in New 

Argument England, has found a 

quotation in the 

works of Victor Hugo which is an apt 

argument for endowment. This is the 

quotation: “The misery of a child is 

interesting to a mother; the misery of 

a young man is interesting to a young 

woman; the misery of an old man is 
interesting to nobody.” 
+ + . 

Samuel K. Felton, Jr., 

Increase in of the Quaker City 

an Inventory Morocco Co., was in- 

Value sured for the benefit 

of that corporation by 

Millard B. Wimer, of the Philadelphia 

Agency of the Provident Life & Trust 

Co., on April 3, 1900, under Policy No. 

85103, at age 36, on the twenty pay- 

ment life plan for $10,000. 
His inventory value on April 3, 


SEED. WEE DO cccecces ss vavsacet 55,380 
His inventory value on April 3, 

ot ie | ea ere eee 4,990 
So that the increase in inventory 

value for the ‘year has been... 390 


His net cost for the year is as fol 
J ,a° 
sOWS: 
Premium 
Less dividend 

io ere ae 


$341.00 


aie ate ie 86.70 
$254.30 
So that his gain in inventory 
value over outlay has been 
I» addition to insurance protec- 
tion for 


135.70 


$10,000 


ae a 4 
Th controversy be 
Mutual Life tween participating 


On Cost of and = non-participating 
Participating. companies over the 
question of cost. still 
continues in the organs of the various 
life insurance companies. Recently 
The Eastern Underwriter told why a 
company had decided to go in for non 
participating insurance. The Mutual 
Life, in the current issue of “Points,” 
prints an article arguing that in the 
long run participating insurance is 
cheaper. Its argument follows: 

“Remember that the cost of a non 
participating policy—and this is the 
point to which we would call attention 

is permanently fixed in amount. There 
are no future reductions by dividends. 
When it is found possible to write insur- 
ance at a lower cost than formerly, as 
has happened steadily during the past 
decade, the benefit of this lower cost 
inures, in non-participating insurance, 
only to policies written’ thereafter, 
whereas the mutual companies pay in- 
creased dividends, thereby lowering the 
cost of all policies and preventing any 
favoritism towards new as against old 
policyholders.” 

The Mutual discusses the rate reduc- 
tions of one of the non-participating 
stock companies, and concludes: 

“In a mutual company, when it is 
found that the cost of life insurance can 
be reduced, every policyholder, new or 
old, gets the benefit of the reduction; 
for larger dividends will be declared 
on all policies, whether issued in this 
year, two years ago, ten years ago or 
fifty years ago.” 

+ * 
C. R. Ledbetter, of 

Think and Talk the Union Central, 

in Units of says in that Com- 
5s and 10s pany’s “Agency 
Bulletin”: 

Forget that your company writes 
policies other than in units of $5,000 
and $10,000. If it becomes necessary 
to be reminded that they do, leave it 
to your prospect to take the initiative. 
In this event, you will find that in 


rany cases the prospect will suggest 
a larger amount than you had really 
anticipated. 

The stupendous cost incident to the 
present world conflict has completely 
upset our ideas of commercial calcula- 
tions. We think in larger figures. 
Where, hitherto, we visualized in hun- 
dreds, it is now thousands; in thou- 
sands, tens of thousands, and so on. 
And the striking feature of it is how 
readily we become reconciled to the 
radical readjustment. 

Now the life insurance salesman, in 
cider to reap the reward, has but to 
be alive to this psychological fact 
this moment of mental transition. 

From time to time various sugges- 
tions are offered, purporting to assist 
the salesmen. All are more or less 
helpful. Some are excellent. But, after 
all, such suggestions come from men 
who have employed methods that are 
strictly individual, and can not be uni- 
versally applied with the same degree 
of profit. For personality and individ- 
uality are absolutely indispensable in 
the game of salesmanship. But the idea 
here suggested the $5,000 and $10,000 
unit system—I believe can be used to 
advantage by most every one. 

My personal sales for the past sixty 
days have surpassed i.y hitherto yearly 
production, and | am convinced that it 
is attributable largely to the above men- 
tioned system. 

First you must be sufficiently in- 
formed as to the ability and needs of 
your prospect, in order to know just 
hat unit to adopt to fit the individual. 
To illustrate with a coucrete case: 

This is in substance what took place 
during a recent interview with one of 
my prospects: 

“What will it cost at my age?” 

$292.00.” (This without changing 
expression.) 

“How. much is that?” 

“$10,000.00.” (Still 
straight in the eye.) 

“Do your premiums get less each 
year?” 

“Yes, they are participating.’ 

“Who are your examiners here?” 

Now, the point is, I knew he was able 
to, and should carry $10,000.00. So this 


looking him 














Metropolitan Life Insurance Company 
Home Office Building 


THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
“eee Pe ee 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
pa ain iene see ao ee eee -$791,060,002 


It stood first in the world in gain 


in insurance in force in 1917 
pint areca eve os05.06e4aes cea, tae wee 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








amount was so concentrated upon, that 
he wus unconsciously agreeing with me. 
Our mental attitude was the same. Dur- 
ing the entire interview neither he nor 
I had any other amount in mind. 

Here is another. After discussing, 
with my prospect, the advantages of 
business protection, the question of cost 
came up. I gave him the figures on the 
$10,000.00 basis. 

“But,” he objected, “$10,000.00 would 
not serve our purpose.” 

“Why certainly not, Mr. A. I simply 
used $10,000.00 as a convenient basis for 
figuring. My idea was, of course, at 
least $50,000.00. So it is only necessary 
to multiply these figures by 5.” 

His application was secured for $50,- 
000.00. And, frankly, knowing he had 
always been opposed to life insurance, 
and fearing the premium at his age 
would stagger him, $10,000.00 was all I 
expected to get. I had $10,000.00 addi- 
tional issued and delivered that. 

During two months I have closed 
seven 10s, two 50s, one 25 and one 5, 
with some odd units in between at the 
suggestion of the prospect. 

Think, talk and figure in 5s and 10s. 














Seventy-five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 


December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 








The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








Even in general conversation, where 
insurance is the topic, always illustrate 
your point by using $5,000 or $10,000 
as a basis, particularly $10,000. Finally 
the habit will become sé fixed in your 
own mind, that every one to whom you 
talk will involuntarily think with you. 
Experience has demonstrated its effi- 
cacy. Try it. 
* * Ac 


Whether or not it is 

Proper Use more profitable to se- 

of cure applications by ad- 

Advertising. vertising or personal gso- 

. licitation is a question 
which might lead to a conflict of opin- 
jon among those who have tried both 
methods, says Henry Griesheimer, of 
the Pacific Mutual at Cincinnati. From 
my personal knowledge of the matter, 
he remarks, I am obliged to say that I 
believe the insurance business can be 
carried on successfully only by the use 
of both methods. Of course it costs 
money to advertise. The expenditure 
is governed by the character of the bus- 
iness one is seeking to reach and the 
kind of advertising one adopts. In some 
lccalities it may be well to advertise in 
the local papers. Supplementing the 
newspaper advertisements, it is some- 
times well to send out letters and cir- 
culars explaining the details of the pol- 
icies, and the advantages to be gained 
in taking out certain kinds of policics. 
These letters and circulars can be used 
to set forth the fairness, reliability and 
integrity of the company and the ofli- 
cers who have its affairs in charge. 

If attractive and sensible advertise- 
ments are put before the prospective 
policyholder they are almost certain to 
attract his attention. Attention ripens 
into interest, and when that interest 
has reached a stage when he has mad: 
up his mind to take out insurance, then 
is the time for the live agent to act. 

Now as to what is proper solicitation. 
in the first place the solicitor should in- 
spire the confidence of the person whom 
he solicits. If the solicitor does not 
have the confidence of the person solic- 
ited, he is going to have a hard row 
to hoe, but once confidence is estab- 
lished, the path is smoother. 

Coming back to the question as to 
whether or not it is more profitable to 
advertise than to make personal solic- 
itations, I find myself in the same frame 
of mind as when I began this paper. My 
judgment would be that there is about 
an even break between advertising and 
personal solicitation as to profits and re- 
sults. There is no question that proper 
solicitation pays and produces results. 
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SALESMANSHIP TALK 





TIPS FROM MOSES 





From The Prudential Record 














Some of the greatest stories of suc- 
cessful salesmanship ever printed are 
contained in the Old Testament. Get 
out your Bible some day and read them 
up. 

Take Moses, for example; the finest 
salesman and real estate promoter that 
ever lived. 

Observe the way he handled the 
Promised Land Company idea. 

There were the Israelites, enslaved 
for centuries by the Egyptians; helpless, 
hopeless, friendless, engaged in work- 
ing for Rameses the First, and im- 
mersed in the difficult occupation of 
manufacturing bricks without straw. 

When all of a sudden along comes 
Moses, suggests the idea of a Promised 
Land, leads them out of their regular 
quarters into the Great Desert and 
keeps them pledged to the idea for 
nearly forty long years. 

Consider the fact that promoting had 
not been invented and that Moses was 
unable to show them either blue prints 
or prospecti;—he had none of the typo- 
graphical paraphernalia of the man who 
sells Florida orange lands or Texas oil 
wells;—all he possessed was his line 
of argument and a Supreme Faith. 

It is “going some” to sell a proposi- 
tion of this kind and to keep it sold 
for forty years in the face of tribula- 
tions and difficulties—but read the story 
for yourselves. 

Note how the Israelites became al- 
most daily discouraged, disgusted, dis- 
illusioned and peeved. 

Read how, metaphorically speaking, 
they gave the Ha! Ha! to Moses and 
frequently went out behind the main 
tent and set up false gods and golden 
serpents, which were nothing more or 
less than studied attempts to avoid 
their responsibilities and cancel their 
contract, and note how Moses, ever 
alert to the responsibilities of his prop- 
osition as a sales promoter, always 
rushed forth at just the psychological 
moment; dragged them back into the 
Main Street and resold them the origi- 
nal idea all over again. 

We can admit there have been other 
great salesmen. Columbus was such a 
one, but all he had to do after putting 
over his New World Sale with Queen 
Isabella, was to resell the idea to a 
crew of sailors for a paltry sixty or 
ninety days, whereas Moses had to dust 
off the counters and sell his idea over 


SHUFF’S PERSONAL WRITINGS 
John L. Shuff, general agent of the 
Union Central in Cincinnati, wrote 
$355,000 of personal business last 
month. This was done in five poli- 
cles, three of which were business 
‘Dsurance policies of $100,000 each on 
three men, interested in the same 
«nterprise. 

The Union Central boosts the life 
underwriters’ association idea in its 
issue of June. 


and over again for nearly forty long 
years, in spite of the fact that summer 
or winter, during all this period, none 
of his “customers” ever even caught a 
glimpse of the land which was prom- 
ised; met anybody from that district, 
or saw any sign-posts pointing out the 
way and thus proving, at least to a 
degree, that there was such a place 
anyhow. 

The whole question of successful 
salesmanship settles right down to a 
very few considerations—three, to be 
exact. First, how much faith have you 
got in the things you are selling? 
Second, how intelligent are you on the 
subject? Third, how much work are 
you willing to put into it? On these 
three considerations hang all the law 
and the profits. 

Long ago we all got over the idea 
that to successfully sell, called for all 
those considerations which we read 
about in the correspondence schools. 
It is of course useful to have “training” 
and “personality” and “education” and 
“magnetism” and “good health” and 
“cheerfulness,” but they are not alto- 
gether indispensable. 

We do not gather that Moses was 
necessarily a college graduate, or six 
feet two, or that he had his clothes 
pressed every night, but what we are 
sure of is that he had faith, lit up by a 
three-thousand volt enthusiasm, and 
furthermore, the testimony seems to 
show that he persistently worked at the 
job. 

Moses passed to the bosom of his 
fathers several thousand years ago. He 
experienced a lot of hard luck and dis- 
appointments, and the Scriptures point 
out that at least on one occasion he lost 
his temper to a very considerable de- 
gree, but in spite of all these things, 
in spite of the fact that he never even 
entered the Promised Land and died 
with no other reward than that of the 
satisfaction of having done his best, his 
soul, like John Brown’s, “is marching 
on,” and if you are engaged in the busi- 
ness of selling, whether it be ships 
or shoestrings, bridges or beads, lead 
pencils or life insurance, spend a little 
time once in a while thinking about 
Moses and the faith and the courage 
that made him a dominant, fearless, 
and successful personality in one of 
the most magnificent selling campaigns 
that history has ever placed upon its 
pages. 


A SPLENDID RECORD 
The Horner Agency of the Provident 
Life & Trust Co. in the Northwest 
started its conversion department in 
1912, and since then has converted 
$2,369,570 of term insurance with an 
average for the last five years of $440,- 
C00 per year, the largest year being 
$582,000. 





The West Coast Life wrote $1,500,000 
in May. 


Excerpts from the Financial Statement of December 31, 1917, 
of the 


* - 
Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA 
Assets, $6,186,694.37, increase 17% over 1916. 
Liabilities, $5,602,162.72. Surplus and contingent fund, $548,531.65. 
Apportioned for dividends, $263,206.57, increase 23% over 1917. 
Insurance in force, $54,193,728.00, increase 28% over 1916. 
Paid to beneficiaries and policyholders to December 81, 1917, 
$16,966,562.65. 
A western, mutual, annual dividend, old line company 


THE COMPANY for policyholders and agents 














American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


| Address: 


HERBERT M. WOOLLEN, President 














Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 


**Tt is noteworthy that this Company was organized without any promotion expenses." 
**I beg to report further that I find the Company in excellent financial condition.” 
**The volume of its business has steadily increased, its surplus is growing rapidly ana 
its funds are being carefully conserved under expert supervision.** 


Home Office, DALLAS, TEXAS 

















THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
. . OF PITTSBURGH .. .. 
are higher this year than ever before. Our 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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EXCESS PROFITS 

The Ways and Means Committee ot 
‘ongress is holding a series of hear 
ings in connection with the drafting ot 
the new Federal War Revenue Bill, by 
which it is desired to raise eight bil 
lim dollars instead of four billions 
brought in under the present law. Na 
u'rally, daily newspapers are carrying 

Jumns of material about these hear 
ings. In all of these stories the prin 
cipal point brought out both by head 
‘ine and by body of articles, is that 
The Amer 
ivan people, including executives of in 


war profits must be taxed. 


surance companies, are as one that 
there must be no profiteering in the 
var; that the blood trials of the na 
tion shall not be coined into dollars 
and cents for any favored class of in 
dividuals, without a proper return. to 
the Government to help the vigorous 
trosecution of war. 


Likewise, the Americans are quit» 
clear in their own mind as to the ex 
them it 
means enormous money-making grow 
ug directly out of the war itself 


pression, “war profits.” To 


money made in the manufacture of 
munitions, of armament ,of clothing, of 
boots and shoes, of machinery, of a 
thousand and one finished products 
and supplies, In the opinion of the 
‘est minds in the country it was not 
intended by Congress to have the trust 
finds held by life insurance companies 
subject to such a tax. The very phrase 
is a misnomer. The companies are not 
’; rather, they are 
From a selfish 


arning “war profits’ 
incurring war losses. 
vewpoint the war has not increased 
their money-making possibilities. In- 
stead it has added to their burdens, 
Lresented complicated problems for so 
lution, greatly increased their expenses, 
enlarged their lapse percentages, de- 
creased the volume of their business. 
With other corporations, income does 
act begin to be taxed as excess profits 
until those profits are 7 per cent. The 
ret earning of life insurance compa- 
ies on all their investments jis not 


more than 5 per cent., a irgin th 
oa. 2 per cent 
Another p Lo 


while 


many Wi 


fion of Lit 
sts attorne ee 
ing T. 
American Lit 
made perfect ( ! \ 
that no at 
evade the pas 
favored cexemopt ! j 
wanted, The in 
py feel that the 
eon equal basis with o 
end not classed with 
ship supplies, ammu 
the very nature of \ 1 i} 
functions provides abnorm 
it war times. 
MEW AGENTS BRECOME WItALTHY 
A larger percentage of brokcrs of all 
kinds, including stock and bond bi 
hers, and it is presumed insurance bro 
kers, also, than any other occupation 
ciass, reported incomes of more than 
“2.000 in 1916. 
ame next; then mine owners and op 


Lawyers and judge 


Iengineers followed, after that 
Manufacturers 


erators, 
‘umbermen. ranked 
next, then architects, and then insur 


ance agents. The percentage of insur 
ance agents Making reports was 8.2. In 
other words, according to the Washing 
ton income tax figures, there were 
7,243 men or women, self-classified as 
insurance agents, who made more than 
£3,000 last year. Probably there are 
‘50,000 insurance agents of all kinds 
in the country, so it will be seen that 
most of them are just about able to 
make ends meet. The older established 
men in the different ranks of insurance 
agents feel that there are too many 
agents. Income tax returns seem to 
rrove it. It is unfortunate that the re- 
turns cannot be classified by life, fire 
uid casualty, and that the brokerage 
classification cannot be more clearly 
cefined, to differentiate insurance from 


other brokers. 


R. Perry Shorts, of Saginaw, vice- 
president of the Massachusetts Bond- 
ing, was chairman of the Liberty Bond 
Committee of Saginaw County. He 
prepared a book of instruction for cam- 
paign workers which was considered 
so complete and valuable that the Lib- 
erty Bond Committee in Chicago adopi- 
ed it. It was also used in other West- 


ern cities. Mr. Shorts’ organization 
was one of the most complete in the 
Widdle West and he ran much over 
his quota in the first week of the drive. 








THE HUMAN SIDE OF INSURANCE | 











Darwin P. Ki: ley 


C onipa h il 
Piesident | ‘ \i 
will how tl ro appre 
hairation of their chic 
uw record-breaking 
month, Darwin P. I 
a@ position in his « 
circle, in insurance 
public life that 
is everywhere 1} 
real, big men 
best part of it i 
ol his own ce 
equipment whi 
highest sen 
months he ha . 

chosen to) head . ‘ P. | 
patriotic and ch 

his teams and i 

splendid account 


F. A. Ungles, \v ( h 
southern ( ( ! 
granted an 
in order to i tl) 
a shipbuilding concern a r, Pa 


+“ * * 'rict Liberty J 


ona) 


Miss Imogena De! 
woman to be admitted to n ) hip 
by the Brooklyn Insu 
Association. She ait dsth t 
meeting of the associ: m and 
introduced to the members. at hat 
time, 


* * & er 
hizhwav comn ioner of West Vir 


Richard M. Bissell, President of th nia for veral years. 
liartford§ Fire Insurance Company * * #@ 
celebrated his fifty-six bi ( 
ty-sixth birthday on 4. R, Edmondson and F. W. Magill, 

June 8th. Mr. Bissell was born at ot the Seranton agency of the Mutua 
Chicago, June 8, 1862, was educated + aie wage Ma ag ele air rere 

pee! ; . Life, recently had the distinction o 
ef Yale and has devoted his entire insuring six brothers 
business life to insurance. He is do-  } © aie 
ing important patriotic work in Con- slid Oe 
recticut at the present time and is George W. Smith, actuary of th 
( hairman of the State Council of De- Massachusetts Department. is to b 
Tense. married June 29. 
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FIRE INSURANCE DEPARTMENT 








Fire Cover On 
Specie and Securities 





DIFFICULT TO FIX RATES 
Companies Claim There is Not Enough 
of This Business to Establish 


Average 


One of the fire companies this week 
told The Eastern Underwriter of a line 
now being offered in New York cover- 
ing $500,000 on 
ut Beaumont, 


securities 

fire- 
This 
companies 


specie and 
Texas, stored in a 
not in a 
that fire 
not very 


safe but 
company 
renerally were 
take the risk. 

One of the reasons given was that 
tnere is no satisfactory method of ar- 
riving at the rate as there has been 
50 little of this business done in the 
United States that no experience as to 
losses can be had and each risk must 
be judged on its individual merit. 

In the case of the specific risk de- 
scribed above, this Company stated 
that a real risk existed in the form 
o. fire hazard from Mexican bandits, 
with knowledge of the location, seek- 
ing to secure the money and, in an 
unsuccessful attempt, setting fire to 
the building. The underwriter quoted 
refused to say whether, in his opinion, 
the fact that the securities were stored 
ip a fireproof safe warranted ,a lower 
iate than that applying to the building, 
but he did say that the fire risk on the 


troof vault. 
stated 


anxious to 





specie could best be covered by a 

valued policy. which could be safely 

vritten at a very nominal rate. 
ACKERMAN IN FIELD 

To Represent National Union in New 


Jersey—Formerly in That Territory 
For Company 
Frederick Ackerman, one of the ablest 
f the field men in territory contiguous 
to New York, has been appointed State 
agent of the National Union in New 
Jersey. Mr. Ackerman for some years 
was suburban and New Jersey special 
of the National Union. Then he went 
to the home office in charge of the brok- 
erage department. His return to New 
Jersey will be good news to his many 
friends among the agents. 





SUCCEEDS DECKER 
Frank Decker’s successor with the 
National Union in New York State is 
l). N. Iverson, who has been transferred 
to that territory from New Jersey. 
Mr. Decker is now assistant to Ralph 


l‘otter, Underwriters’ Association of 
New York State. 
TWO WOMEN MAP CLERKS 
The Northern of London has em- 


ployed two women map clerks. 


Invites Companies 
to Argentina 


NEED INSURANCE’ FACILITIES 


Representative of Boston Bank in 
Buenos Aires Cites Success of 
Scandinavian Companies 


An invitation to American insurance 
companies to enter the Argentine Re- 
public for fire, live-stock and casualty 
business is extended by Claud de Baun, 
representative of the First National 
Bank of Boston in Buenos. Aires, 
through the following letter received by 
the Insurance Society of New York on 
Monday: 

“I am forwarding you under separate 
cover today a copy of volume 8 of the 
Argentine Third National Census. 

“On pages 87 to 125, inclusive, you 
will find a number of interesting statis- 


tical tables dealing with the develop- 
ment of insurance in this country. 
“On page 96, the author says that 


happily there are indications that North 
American companies will extend their 
radius of action. Unfortunately, they 
have never done so before and it is a 
great pity, as the Scandinavian compa- 
nies have entered here and are going 
ahead rapidly. 
Plenty of Room for Americans 
“There is plenty of room for our 
American companies and I would cite 
especially, in addition to reinsurance 
business, the insurance of blooded live- 
stock. Another field which is related 
to insurance is fidelity bonding, and 
there is a fine oppo! 1ity here for com 
panies in this line.” 
TALK GENeEF:>:t. CONDITIONS 
Heads of Four State Rating Organiza- 
tions Hold Meeting Here with 
Companies’ Committee 





The companies’ committee appointed 
to confer with the New York Insur- 
ance Department with reference to its 
circular letter of August 24, 1917, in 
which calls for rating experience were 
made, held a meeting on Tuesday af- 
rernoon, which was attended by the 
presidents, managers and chairmen of 
the four rating organizations of .the 
State. 

Since 


the appointment of this com- 


mittee its scope has broadened con- 
~iderably, and the meeting Tuesday 
was not about rating matters, but in 


stead general conditions were discussed 
particularly along the lines of co-opera- 
tion with the New York Insurance De- 
nartment. Frank Lock is chairman of 
the companies’ committee. David Rum 
sey is counsel. 


WOULD REDUCE CAR THEFTS 

L. C. Snyder, Detroit, is organizing 
the Automobile Abstract & Title Co, 
to insure automobile title. It is be- 
lieved that this method will prevent 
resale of stolen cars. 





CRUM & 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 





GENERAL AGENTS 


United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


FORSTER 


NEW YORK CITY 
The North River Ins. Co., N. Y. 


Union Fire Ins. Co., Buffalo, N. Y. 
Seneca Fire Ins. Co., Buffalo, N. Y. 


San Francisco, California 











—TnHr AUTOMOBILE— 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President i 





CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 








LINES WRITTEN 
FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ETNA LIFE INSURANCE CO. 
ZETNA CASUALTY & SURETY CO. 

















THE 


WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 





CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
Inc, 187@ 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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BROKERS ACTIVITIES 





THE RED CROSS LINE 


George D. Markham Says It Should Be 
Insured Through Local Agents 
of Country 


Considerable space in the current is- 
sue of the “American Agency Bulletin” 
is given to the Red Cross line. George 
LD. Markham, of St. Louis, says for a 
quarter of a century local agents have 
‘ought the tendency to write big, con- 
venient policies at headquarters points 
through headquarters’ brokers, and 
while the local agents under no cir- 
cumstances should be placed jn the po- 
sition of a critic of the Red Cross, he 
thinks the Red Cross property can be 
adequately insured through local 
agents, especially with the skilled as- 
sistance of the recently appointed in- 
surance director, R. C. Rathbone. His 
letter is headed “Violation of an Agen- 
cy Principle.” 

An editorial in the “Bulletin” based 
on Mr. Markham’s letter is headed “A 
Frinciple to Defend.” 

* * . 
Squire & Co. Move 

Squire & Co. Inc., have leased an 
entire floor of 57 William Street. For 
some years past Squire & Co. Ine., 
have been located at 1 Liberty Street. 

* ” 
Gardner Creede Leaves 

Gardner Creede, of Creede & My- 
rick, left on Wednesday to join the 
Naval Reserves. 

* > . 

Lantz With Cornwall & Stevens 

Wiliam Lantz, of Paar & Paar, Balti- 
more agents, is now with Cornwall & 
Stevens. 

* oo o 
Durkin Returns to Newman & McBain 

Frank Durkin resigned this week 
from R. A. Corroon & Co., to return 
to Newman & McBain, with which 
agency he was formerly connected. 

~ ~ + 
Karl Succeeds Greenhagen 

William Karl, for a number of years 
in the re-insurance department of the 
Great-American, resigned iast week 
and is now taking a vacation previous 
to connecting with Fred S. James & 
Co., on July 1, succeeding Frederick. 
Greenhagen who, as reported in The 
Eastern Underwriter of last week, is 
rew with Rollins, Burdick & Hunter. 

- * + 


Naval Stores Lines 
Several of the large New York 
Wrokerage houses this week offered in 
the local market large lines on stock 
jocated in the Naval Stores, Commo- 
dore Point, Florida, at a rate varying 
from 1.15 plus 10 up. The market was 
quickly filled. 
. + + 
Organizing Mutuals 
Walter B. Renton, 20 Nassau Street, 
New York, is organizing the Motor 
Car Mutual Fire and the Motor Car 
Mutual Casualty under the laws of 
New York. Before qualifying for busi- 
ness the companies must have 1,000 
members owning 1,500 motor vehicles. 
Kach member must deposit $5 with 
his application for membership. The 
crganizers are now seeking agents to 
obtain the necessary number of initial 
members. 
a & * 
Rovics With M. C. Feldman 
Samuel Rovics, for some time placer 
for Jos. D. Bookstaver and also for 
eleven years with Hamlin & Co., is 
row placer for M. C. Feldman. 
” + a2 


Morgan Harris an Aviator 
Morgan FE. Harris, executive assist- 
ant to Charles F. Enderly, manager of 
the brokerage department of the New 


York Underwriters’ Agency and the In- 
surance Company of North America, 


has joined the Naval Aviation Division N EW Y 6) R K Ss a T E ) E P A R T M E | T 
mae Sepeets $0 Oe eee sees ee HUMBOLDT FIRE OF PA. — TEUTONIA FIRE OF PA. 


active service. His division will be 


tucated at Bayside, L. I. CAPITAL FIRE t) a ee GEORGIA HOME OF GA. 
Continued Demand for Report od AO B. DUTTON, Manager, ROCHESTER 
The Fire, Marine and Liability In- : 

surance Brokers’ Association of New 











York received a call this week for 


fifty copies of the Use and Occupancy bia 4S ‘ ante 
report from the manager of the sprink- SCHAEFER & SHEVLIN 


ler risk department of one of the large 





companies. F. W. Stillman is chair- 
man of the Brokers’ Use and Occu- 100 William Street GENERAL AGENTS New York, N. Y. 
rancy committee. Other members are FIRE and AUTOMOBILE INSURANCE 
John A. Eckert, R. Henry Depew Excellent Facilities for Handling Suburban B 
’ ¢ usi : 
George W. Hill and Alexander Silvey. _ ; : Ra opts - ; hinonased ae a Phene: John 2013 
” ca ~ 











J. H. French Motoring Here 





J. H. French, of Chicago office of N " l Fi I 5 Cc dinette 
Marsh & McLennan, left Chicago on 
Monday for New York via automobile. ationa ae smerance ompany 


He is expected in New York within the 
next few days. Statement January 1, 1918, to New York Insurance Department 





a & — LIABILITIES 
I Fi Ie i ivnvncncannyses cacenvccatcwdscccsstesssesss $2,000,000.00 
George Hodson to Spartanburg Funds reserved to meet all Liabilities, Re-insurance Re- 

George L. Hodson, of Cornwall & I NE IE i cas cnaneenbnenexcnnenadunincecweeveas 11,073,438.19 
Stevens, expects to leave shortly for Unsettled Losses and other gree ined tas delbenepasensaeeen 2,168,701.64 
Spartanburg, S. C., for training. Net Surplus over Capital and Liabilities serene 
: ———— Total Assets January 1, 1918............ .- -$19,222,160.62 


ie G. H. Tryon, Vice-President S,T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


Will Be Tried In Brooklyn on June 25 
SURPLUS TO POLICYHOLDERS............$5,980,020.79 


Before Court of Special Sessions 


’ 
S. L. O'BRIEN ARRESTES H. A. Smith, President F. D. Layton, Secretary F. B. Seymour, Treasurer 
| 











License Case 

















S. L. O’Brien, who was the Brooklyn 
representative of the Smith-Case Co., The Gamewell Fire Alarm 
of Newark, was arrested this week and 
will be tried on June 25, before the Telegraph Co. 
Court of Special Sessions in Brooklyn. Fire Al =. FIRE INSU 
The charges are the same as those on ire Alarm an olice lelegraphs RANCE COMPANY 
which F. Clark Smith, president of the for Municipal and Private Plants 
Smith-Case Co., and J. P. Bude, New OVER 1500 PLANTS IN ACTUAL ® Incorporated 185a 
York manager of the agency, were tried SERVICE la 
»sterd: fore Px ‘ strength of an insur 

ye sterday before Part I, of the Court GENERAL OFFICES AND WORKS gua is in an aenenseniion ny —_ 
of General Sessions in New York City. NEWTON UPPER FALLS, M.\SS. agement, and the management of THE 
As reported exclusively by The Eastern AGENCIES ages > oon ahemute. aesurance of 
Underwriter, all three were held for : . ees e security of its policy. 

‘ 5708 Grand Central Terminal, New York 
having operated the Commonwealth 448 John Hancock Building, Boston, Mass. R. EMORY WARFIELD, President 
Casualty, of Philadelphia, in New York cant Danes see 7 a a aaaiat Nae ghee 
State ¢ ¢ wre 33! , ng, ittsburgh, Pa. - s. ecretary 
State, in violation of the law regarding = Postal Building, Sen Francisce, Cal. WILLIAM MORRISON, Asst. Sec’y 
authorized companies. joa. Central Building, Seattle, Wash. 

— ——_—— Utica Fire Alarm ‘Telegraph ty - HOME OFFICE 
INTERESTING MERGER ; tica, N. Y. , 
Northern Electric Company Limited, 

The brokerage department of Henry : Montreal, Canada. Hanover Bldg., 34 Pine St. 

= “ e >. en Ser General Fire my oe Sort Altice NEW YORK 

son 8 o ve mergec ae — i Colonial Trading Co., Ancon; HOWIE & CAIN, G 1A 

of Brown, Crosby, Story & Co. Both Canal Zone, Panama Metropolitan Sacha gents 
concerns are about half a century old ptt ny og Romy hogy Ae 1 Republic . einnee 7 

and control much business here and in ' 100 M STREET, NEW YORE 








Philadelphia. 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 
307 FOURTH AVENUE PITTSBURGH, PA. 








Tmt A COR Eer wT,’ UL 


ADEQUATE CLARENCE A KROUSE & CO. SATISFACTION 

FACILITIES LOCAL AND GENERAL AGENTS SERVICE 

ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 
PENNSYLVANIA NEW JERSEY 























B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 








Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street | 
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New Rates and 
Rules For Autos 


$50 DEDUCTIBLE 


PROVISION 


Minimum Premiums Established for 
Manufacturers and Dealers and 
“Drive Away” Cars 
A new deductible clause for auto- 
mobile collision insurance thas been 
promulgated by the National Confer- 
ence, covering damage in excess of 

fifty dollars. This clause reads: 

In consideration of an additional pre- 
ok ere , this policy also 
covers, subject to its other conditions, 
damage to the automobile and/or 
equipment herein described in excess 
ot $50 (each accident being deemed. a 
separate claim and said sum to be de- 
ducted from the amount of each claim 
when determined) by being in acci- 
cental collision during the period in- 
sured with any other automobile, vehi- 
cle or object, excluding (1) loss or 
damage to any tire due to puncture, 
cut, gash, blowout or other ordinary 
t're trouble, and excluding in any event 
loss or damage to any tire, unless 
caused in an accidental collision which 
aiso causes other loss or damage to 
the insured automobile; (2) loss or 
damage while the automobile insured 
is being operated in any race or speed 
contest or while being operated by any 
person under the age of sixteen ‘years 
cr under the age limit fixed by law. 

In the event of loss or damage to 
said automobile whether such loss or 
damage is covered by the policy or 
not, the liability of this company for 
loss or damage resulting from _ colli- 
sion jn accordance with the terms of 
this endorsement shall be redueed by 
the amount of such loss or damage un- 
til repairs have been completed, but 
shall then attach for the full amount 
as originally written without addition- 
ai premium. 

All other terms and conditions of 
this policy remaining unchanged. 

Attached to and forming part of pol- 


Oe Se cee smenenan Oe Uc cccscnnces 
ah ania ch aie We a eres Ow Ala Insurance 
Company. 

Revised collision rules and rates 


have also been announced, effective for 
risks attaching on or after April 1, 
1918. 

The $50 deductible collision rates 
given are for a cover alike in all re- 
spects to the “Full Form” cover (with 
the “ordinary tire trouble” exclusion) 
subject, however, to a limitation to the 
effect that each accident shall be 
deemed a separate claim and fifty dol- 
lars deducted from the amount of each 
loss when determined and the com- 
pany liable for loss or damage only 
in excess of that amount. 

Collision Premiums 
Private, Pleasure and Commercial 
Automobiles 
For all city territories (as defined 


in Schedules 1, 2, 3 and 4 of the Man- 
ual) comprising the territories for the 
cities of New York; New York City 
Suburban, Boston, Providence; Chi- 
cago, St. Louis, Philadelphia; Albany, 
Atlanta, Baltimore, Birmingham, Buf- 
falo, Chattanooga, Chicago Suburban, 
Cincinnati, Cleveland, Detroit, Indian- 
apolis, Kansas City, Louisville, Mem- 
phis, Milwaukee, Minneapolis and St. 
Paul, Nashville, New Orleans, Pitts- 
burgh, Rochester, Syracuse and Wash- 
ington, D. C. 


Full Coy- $50 De- $100 De- 


Class turer’s List} erage ductible ductible 
A-l Under $600 $50 $25 $15.00 
A-2 $600— 799 59 29 15.00 
A-3 800— 999 67 33 15.09 
A-4 1,000— 1,199 75 37 15.00 
A-5 1,200— 1,399 83 4l 17.50 
B 1,400— 1,599 90 45 20.00 
Cc 1,600— 1,799 96 49 22.50 
D 1,800— 1,999 102 53 25.00 
E 2,000— 2,249 109 59 28.00 
r 2,250— 2,499 116 66 31.25 
G 2,500— 2,749 122 72 *37.00 
H 2,750— 2,999 128 78 *43.00 
I 3,000— 3,249 134 84 48.75 
J 3,250— 3,499 139 89 52.50 
K 3,500— 3,749 144 94 56.25 
L 3,750— 3,999 148 98 60.00 
M 4,000— 4,249 152 102 63.75 
N 4,250— 4,999 156 106 67.50 
0 4,500— 4,749 159 109 71.25 
Pr 4,750— 5,000 162 112 75.00 
Oo 5,001— 5,500 168 118 82.50 
R 5,501— 6,000 174 124 *87.00 
S 6,001— 6.500 179 129 *90.50 
= 6,501— 7,000 184 134 *93.50 
U 7,001— 7,500 188 138 *96.00 
Vv 7,501— 8,000 192 142 *97.50 
WwW 8,001— 8,500 195 145 *98.50 
x 8,501— 9,000 197 147 *99.00 
Y 9,001— 9,500 199 149 *99.50 
Z. 9,501 —10,000 200 150 *100.00 
For trailers listed un- 

A ee 10 5 3 


premium — per 
$15.00 $7.50 $5.00 


Minimum 
trailer 
¢Including body and all additional equip 


ment. 
“Indicates new and changed rates. 


In Outside Territory 
For all so-called “Countrywide Ter- 
ritory” (as defined in Schedule 5 of 
the Manual) embracing all territory in 
United States not included in the city 
ierritories comprising Schedules 1 to 
4 inclusive. 


* * - 

Full $50.00 $100.00 Collision 
Coverage Deductible Deductible Class 
$37.50 $20.00 $10.00 A-l 

44.25 23.20 10.00 A-2 
50.25 26.40 10.00 A-3 
56.25 29.60 12.50 A-4 
62.25 32.80 15.00 A-5 
67 50 36.00 17.50 B 
72.00 39.20 20.00 Cc 
76.50 42.40 22.00 Dp 
81.75 47.20 25.00 E 
87.00 52.80 28.00 F 
91.50 57.60 31.00 G 
96.00 62.40 33.50 i 
100.50 67.20 36.50 I 
104,25 71.20 39.50 | 
198.00 75.20 42.50 K 
111.00 78.40 45.00 lL 
114.00 81.60 48.00 M 
117.00 84.80 50.50 N 
119,25 87.20 53.50 0 
121.50 89.60 56.00 P 
126.00 94.40 62.00 Oo 
130.50 99.20 65.00 R 
134.25 103.20 68.00 s 
138.00 107.20 70.00 bY 
141.0 110.40 72.00 U 
144.00 113.60 73.00 Vv 
146.25 116.00 73.50 W 
147.75 117.60 74.00 xX 
149.25 119.20 74.50 = 
150.00 120.00 75.00 Z 


*Indicates new and changed rates. 




















Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 
68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 




















Manufacturers’ and Dealers’ 

Where manufacturers’ and dealers’ 
cars are written for collision insur- 
ance, the following minimum premiums 
for each care insured shall apply (in 
all territories) regardless of the pe- 
r.od such car is covered: 

$7.50 for $100. Deductible coverage. 

$25 for $50. Deductible coverage. 

$45 for full coverage. 

Collision insurance on “Drive-Away” 
cars shall be written at the regular 
manual rates for manufacturers’ and 
dealers’ cars subject to the same mini- 
mum premiums per car per trip, as 
shown above. 

The rule in the Manual captioned 
“Damage to Property in Charge of the 
Assured” shall not be construed as 
epplying to “Drive-Away” cars. 


PROMOTION FOR ROBB 
Carroll E. Robb has been appointed 
assistant secretary of the National 
Automobile Underwriters’ Conference. 
Hie is also assistant secretary of the 
astern and the New England Confer- 
ences. Mr. Robb’s experience in the 
local body makes him a valuable man 
io the National organization. There 
is much important work before the 
Conference in working out and devel- 
cping a plan of co-operation between 
that organization and the automobile 
department of the National Workmen's 
Compensation This 
plan involves consideration of a large 

number and variety of questions. 


Service Bureau, 


BEALE WITH ECKERT & CO. 
Wm. Beale has been made placer for 
Jchn A. Eckert & Co, 
George Stanton, resigned. 


succeeding 


Central National 
Official Changes 


HABEL ASSISTANT SECRETARY 


Succeeds George Sharp, Resigned— 
Was Previously With Atlas 
In Chicago 


The Central National Fire, of Des 
Moines, Iowa, this week appointed W. 
P. Habel assistant ‘secretary of the 
Company, succeeding George Sharp, re- 
signed. 

Mr. Habel has been with the Central 
National for a short time, and was in 
charge of the home office end of the 
Company’s Eastern business. Previous 
to his connection with the Central Na- 
tional, Mr. Habel had been with the 
Chicago office of the Atlas Assurance 
for a long period of years and prior to 
that he had been assistant secretary of 
the Calumet Insurance Co. 

Schaefer & Shevlin represent the 
Central National in New York as gen- 
eral agents. 


DECIDES ABOUT RUSSIA 


Texas Commissioner Refuses to Re-li- 
cense Nine Companies Alleging 
Them German Allies 


Interesting complications are expect- 
ed to follow a decision of the Texas 
refusing li- 
cense renewals to nine Russian com- 
alleging that they are 
The situation is in- 
teresting not only because the Federal 


insurance commissioner 


panies, “al- 


lies of Germany.” 


Government has not taken such a posi- 
tion, but questions of this importance 
have of late been threshed out in com- 
missioners’ conventions before indivi- 
dual commissioners have acted. 





ee 





San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


U. S. Cash Assets, Dec. 31, 1916 
Surplus, .. - - ~ - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 ~ a - ~ - 









———— 


iverpoot 


$15,827,439.35 
5,460,745.59 
3,239,491.00 
1,427,290.00 


1,051,543.00 








ano Fondon 
ano Globe 
Insurance Co. 


CIMICED 







Over $152,000,000.00 


Losses Paid in the United States 








HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 
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Credit Men’s Report 
On Fire Insurance 


More Intelligent Understanding of 
Meaning of Great Annual Fire 
Waste Reached 
HAZARDS WITH COAL FAMINE 
Work of Fire Insurance and Protection 
Committee Not to Be 


Sidetracked 
That the National Association of 
Credit Men has a clear conception of 


the criminal aspect of the tremendous 
fire waste of this country is demon 
strated in a report read at the Chicago 
convention of the National Association 
of Credit Men held yesterday, when 
a committee consisting of J A. Jamie 
son, chairman, H. J. Effinger and F. J. 
Brennan, all of Portland, Ore., told 
what the association is doing in com 
batting that waste. The report in part 
follows: 


“We have done well in past years 
and become a leading facto jin bring 
ing about a more intelligent under 
standing of the meaning of our great 
annual fire losses and a better appre- 
«lation of our individual and associa 


tional responsibility in getting control 


if a serious fire loss situation. There 
can be no doubt that progress was 
Leing made, for with the growth of 


values during the past few years there 
nas not been a proportional growth of 
losses, till, of course, last year, when 
new elements entered in the form of 
great concentrations of explosives and 
also enemy agents became active, 
charged with the duty of making havoc 
iu the production and transportation 
of supplies to the enemies of the Cen- 
tral Powers. 

“The Association 
ing the utmost vigilance in 
services and the necessity of the 
watchman’s job being given to alert 
and highly responsible men, who have 
wits and are known to them in 
emergency, for these are poor times 
to rely upon superannuated watchmen 
for proper protection against incendi 
aries and bomb placers. 

Coal Famine 
serious condition grew out 
famine which, of course, 
chargeable to the state 
was the comp'cte break 
the sprinkler system in 
northern cities. The in 
tense cold and shortage of coal had 
recessitated drawing off the water 
irom the sprinkler pipes, or as hap 
pened jn many cases, the sprinkler 
rystem lost all value because it was 
frozen at certain vital points. Upon 
tne guarantee of prompt action on the 


has joined in urg 
watchmen 


use 


“Another 
of the coal 
was in turn 
f war. It 
ing down of 
our largest 


part of sprinkler systems our cities 
lind largely depended for protection 
against conflagration and now when 


sireets were piled with snow, and the 
cold was intense, the last great  bul- 
wark against conflagration, except 
only personal carefulness was_ re- 
moved, 

“It was, indeed, a serious thing in 
the credit situation, already beginning 
to feel the strain, with men just begin- 
ving to realize what the presence of 
the war monster might mean, for the 
result of a severe conflagrat.on at that 
time in one of our great cities would 
kave been to give a hard blow to 
credit, just a blow, in fact, as our 
enemies would have liked most to see 
fall upon us. 

Sprinklers 

“The Association joined in an ear- 
rest petition that the government dis- 
criminate in coal distribution in favor 
of sprinklered buildings so that the fire- 
proof walls afforded by the sgrinklers, 
upon which our fire departments were 
relying to stop conflagration, might be 
restored. Fortunately, the crisis was 
passed without the dreaded happening 
and it is hoped the coal administrators 
will be prepared next winter against 
the repetition of a similar dangerous 
situation. 


“Your chairman again directs at- 
tention to-the Pacific Northwest, where 


we find a striking illustration of what 
continuous, vigilant, authoritative ef- 
forts in fire protection work can ac- 
complish. Portland, till recently, was 
one of the high-record cities for burn- 
ings, but now is holding its losses to 
the descending scale begun some two 
years ago, and during the first four 
months of the municipal ‘year, com- 
mnencing December 1; it has put itself 


than a dollar per capita 
fire losses and that, 
too, during the worst months of the 
ear, the period when incendiarism 
and bomb throwing were at its height. 
The reason is that Portland business 
men have an authoritative fire mar- 
shal or commissioner to tie to and 
they know that whatever effort they 
exert for fire control will be effective 
if carried on in co-operation with him. 
In other words, they have in him a 
cefinite governmental authority whose 
single purpose is to destroy the fire 
fiend. 
Special Insurance Number 

“From the 
things were 


annual 


into the 


‘iass for 


angle, two 
attempted this ‘year by 
the committee: first, a special insur- 
ance issue of the Bulletin, published 
December, 1917, second, the use of the 
back of the envelope carrying the 
First of the Month Letter to presi- 
dents and secretaries, and to 8,000 
members, to ask members what they 
are doing to give themselves the neces- 


literature 


sary insurance’ protection, and also 
what they are doing to impress 
upon customers the necessity of 
doing likewise. The insurance issue 
of the Bulletin was well received, in 
fact, several thousand copies more 
were printed than are printed of the 
regular monthly issue. It was gener- 


ously contributed to by leaders in in- 
surance thought and is a_ veritable 
hund-book on the subject of insurance. 


“The result of the experiment was, 
thoroughly satisfactory and it would 
be well for the next committee to 
consider the repetition of the use of 
this highly educational method. 

“Winally, your committee offers the 
following for your consideration: 

I. 

“Resolved, that the National Asso- 
ciation of Credit Men, in convention 
assembled, expresses deep satisfac- 
tion in that it has been able to take 
un effective part in the ricovement to 
conserve our resources against fire 
and protect against that shrinkage of 
credits which a great conflagration at 
this time would entail. 

Il. 


“Resolved, that the work of the Fire 


Insurance and Protection Committce 
should not be permitted by existing 
vorld conditions to take a secondary 


rosition in the activities of the Asso 


ciation, but that all members be made 


tc realize that it is the part of patri- 
otism to exert their earnest efforts in 
lLeeping our resources intact and safe 
from the visitation of fire.” 








“'The Loading Fire Insurance Company in A merica”’ 






ARTNA INSURANCE COMPANY 


| = Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 








Application For Agencies Invited] 























AGENTS FOR 
NEW JERSEY 


Represented at 


95 William Street, 
N. Y. C., Room 1001 


Ss. C. BISHOP CO. 


208 Broad Street, 
Elizabeth, N. J. 


Phone, ‘47 John —— 588 Elizabeth 

















Caledonian Insurance Co. of Scotland 


FOUNDED 1805 


“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. 4. POST, U. S. Mgr. 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 








London» Lancashire 
Fire Insurance Co. Wt. 


OF LIVERPOOL, ENGLAND. — 

















Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional 





business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
United States deposits. 


Companies maintaining 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 
NEW YORK DENVER 

901 Ford Bldg. 314 Superior St. 
DETROIT DULUTH 


201 Sansome St. 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 


107 S. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 


“‘The Best there is in Insurance Service’’ 


Immediate telegraphic 

















' 
| 
| FRED. S. JAMES 


United States Managers 


of Paris, France 


of Paris, France 














URBAINE FIRE INSURANCE CO. 


UNDERWRITING SERVICE THROUGHOUT THE UNITED 


GEO. W. BLOSSOM 


123 WILLIAM. STREET 


GENERAL FIRE ASSURANCE CO. 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 
of London, England 


WM. A. BLODGETT 


FRED S. JAMES & CO. 


Cc. B. G. GAILLARD 
Assistant Manager 
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City Club Tops 
Its Own Record 


SROKERS BEAT COMPANY MEN 


Attendance Totalled More Than 450 


and Included Representatives of 
All Branches 
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' ad be ‘ — 
t lidl 1 h f ( into the 
it OW ry out the band 
| owl 1 taking of the picture 
resident “Jere” Hartnett, of Geo. R, 

| & Co., announced that “the ba 
fic ld on the left is ours and the 
belongs to the club for the af 


on.” The pictures printed on this 


: ere taken by The Eastern Under 
rite. own photographer 
\ baseball game between representa- 


ves of the companies and of the bro 
offices attracted a good deal of 
altention. The game was called at the 
end of the seventh inning on account 
of dinner with the score 12 to 9 in fa- 
vor of the brokers. 
The Company team was organized 
ly L. P. Tremaine, assistant secretary 
the Pacific Fire, who acted as offi 
(ial score keeper and umpire replacer 
The team was composed of G. S. Am 
mermann, Pacific; H. S. Ure, Pacific; 
Barney Jackson, Globe & Rutgers; Ray 
Corde, Globe & Rutgers; George Hahn, 
Pacific; W. A. McGuire, special agent 
of the Glens Falls; Ralph Oellers, Pa- 


kf rage 


cific; Pierre La Tourette, Pacific, and 


Chas. 8. Chartier, Long Island City 
ent 

| n ft brokers was organ 

( Ma re, J ic. P 

\ 1d inclu Ch Ha - h 

e & ( ( Davis 

) nd; Win. Fitzpatrick, Geo. A. Bell; 

ry Ro y. W. H. Kenzel Co.; R 

Johnson, KE. K. Beddall & Co.; Barney 











, Wickham & Kemp; A. D. Pi 
k Hartford: Gus Kuebler, Crum & 


er, and John McLean, broke 


Bower Wins Fat Man’s Race 


The rac were run off in a numbe 
lL neal The relay ra was Wo Db 
team formed |} Jame O 

i ( Sanford & Gerard 1! 
in ace by Stanton M. Bower, Jac 
sinith Agency; th KI ind dash 
J. H. Carson f ef) i t! hoo 
1 dash by W H nad, Fiore 
1 race Geo F. Murphy 
ne ;. 4 
l & lit and we ¢ 
y race by Jos. P MackKvoy, Globe & 
Ph Lame comn l¢ wa iven 
ent to d a } icndertl man 
ier rie wore re (¢ pu men ol 
¢ Insurance Lo 0 No i} America 
d the New York Underwriters’ Agen 


cy, contracted a bad headache from 
ing to keep all of the numerous um 
pires out of trouble Claude Corks 


Cornwall & Steve icceeded in mak 


ng all the runners realize that h 


knew what he was doing Louis du 
Fore, Mather & Co., also contributed to 
«veryone’s good time and George | 
Murphy, Jackson-Smith <Agene did 

ore than his share of entertaining by 
'rying to win all of the even on the 
ecard, 

Carl Rubert, executive special agent 


of the City of New York was in charge 
cf the refreshments and received hi 
atisfaction from watching the general 
novement toward belt unloosening 
John Canning, of the Brooklyn office 
ci the Continental, claimed that the 
music was good, but to use his own 
expression, “don’t quote me.” 
Hodson, Cornwall & Ste 
vens; Jas. F. Hylind, Gibson & Wes- 
son; Wm. C. Morsel, Sandberg, Raynes 
& Lee; Frank Gibson, F. S. James & 
Co.; Jos. Leffson, Merchants Fire; 
Stanley Kirk, Aetna, and Chas. Marsch 
ner, Willcox, Peck & Hughes, composed 
‘ne ticket committee which was re- 
sponsible for the phenomenal attend- 
ance. 

“Vic” Metz, president; Ed Froeb, sec- 
retary, and W. J. Reynolds, vice-presi 


George L. 











The 


ability. 


INSURANCE 


Cash Capital 


Hlome Office: 
80 MAIDEN LANE 
NEW YORK 








HENRY EVANS, ‘President 





What is Worth Owning 
is Worth Insuring 


And in these days of War with all its 
possibilities for loss, property is more 
worth owning than ever. War prices 
make repairs and replacements more 
costly in case of fire. 


Adequate Insurance is a necessity today. 


American companies are second to none in strength, management, service 


FIDELITY-PHENIX FIRE 
COMPANY OF NEW YORK 


A STRONG, 
AMERICAN 


RELIABLE 
COMPANY 


is Se aie .....$2,500,000.00 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 





~~ — 
es 





























epi nted the Central Fire of- ‘ng; C. C. Vail, E. E. Hall & Co.; Ellis 
fi Myerle, U. S. F. & G.; Harrison Law, 
Hlarry " of Henry Sober & Co., New York National; J. J. Hughe i 
ing a ne ong this veat * C.: Fred Cidigan, Globe Indemnit 
Samuel Gelston, broker; Herman Kra- 
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ty of New York Fire; John Schoen 
berg and Ja | man, Willcox, Peck 
®&% Hughe George Kingsley, W <hacn 
& Kemp; George McKa see & Ih 
NEV Nat \ Troutmann and | n! 
“urphy, Globe Indemnity; W. I Miu 
roy, resident manager, Chicago Bond 
NB CHAS. F. ENDERLY 
H. b. Doten, special agent in Chf- Insurance Company of North An , 
cugo, Cit of New York Fire; John and New York Underwritet Azen 
Mott, adjuster; Geo. Stickney, special 
agent in tjoston, City of New York 
Fire; Geo. Sutton, W. H. Fleisch & Co.; wer, adjuster; Edw. Carriger, Globe & 
Stockbridge Baccus, Hartford Indemni Nutgers; J. J. Mackey, Aetna; Wm 
ty; Ray Blauvelt, Frank & Du Bois; fseale, Jno. A. Eckert & Co., and J 
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FIREPROOFING VALUE SHOWN 
How fire-resisting construction served 
tc stop the progress of a serious con 


flagration in the wholesale district 
Kansas City. Mo., and saved most 


the contents and structure of the build- 
ings so protected is told in the Engi 
neering News-Record, with an illustra- 
stopped 


tion of the building which 


the fire 


City officials are agitating lower 


rates for Hoboken, N. J 


The Hartford Paper & 
Hartford, Conn., has 
against 
of ies, 
ff occurred on April 25 

TRAINING AS AVIATORS 

Gardner Gillespie, of Cornwall 

Stevens and son-in-law of H. C. 


Bottling Co., 
brought = suit 
several fire insurance compan- 
alleging failure to pay a loss that 


& 


Corn- 


wall, left a short time ago to train as 


an aviator at Princeton. J 


aviation training station at 


H. Weiss, 
also of Cornwall & Stevens, is at the 
Cornell. 
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Condition of Pennsylvania 
Inter-Insurance Exchanges 


Two Associations Specializing in Automobiles — Loss Ratios 
and Dividends Paid Last Year—Special Act of 1913 

















Two automobile indemnity ex- 
changes operate extensively in Penn- 
evivania, notably in Philadelphia. One 
is the Automobile Owners Indemnity 
Exchange, of Philadelphia, which 
writes all automobile lines, except li- 
ability. That portion of each risk 
submitted is turned over to the Manu- 
facturers Casualty, local stock com- 
pany, the exchange not wishing to 
carry the deferred liability incident to 
that hazard. 


Results Last Year 

This exchange made the following 
statement to the Pennsylvania insur- 
ance department at the close of 1917: 

Premiums in force January 1, 1918, 
$130,641; total assets, $114,118; spe- 
cial loss reserve, $9,101; legal reserve, 
$51,820; surplus over liabilities, $53,- 
196; paid for claims, $58,197; paid for 
dividends, $22,086; premiums received 
in 1917, $149,549. 

This exchange charges Conference 
and Bureau rates anda according ‘to 
this statement its return to policy- 
holders in the form of dividends 
amounted to almost fifteen per cent. 
of the 1917 premiums. The loss ratio 
is 39 per cent. 


Pennsylvania Indemnity 
The Pennsylvania Indemnity Ex- 
civange insures private non-commercial 
cers on the reciprocal plan. It writes 
all lines including liability and retains 
the liability risk for the usual $5,000- 
$10,000 limits. dUts published state- 
ment as of December 31, 1917, shows 

the following items of assets: 
Cash, $19,034; investments, $218,169; 
net outstanding premiums, $9,808; re- 
insurance and accrued interest, $4,512; 


agsets not admitted, $2,269; total as- 
sets, $249,253. 
‘Liabilities: Special loss reserve 


(for claims in process of adjustment), 


$27,435; reserve required by law, 
$135,939; surplus over all liabilities, 
$85,879; to credit of policyholders, 
$221,818. 


In this exchange’s statement, filed 
with the Pennsylvania Department, 
these items are shown: 


Premiums received in 1917 $382,559. 
Claims paid $101,839. 
Dividends paid $77,637. 


According to these figures the 1917 
loss ratio was 26.6 per cent. and the 
percentage of 1917 premiums returned 
az dividends, 20:3 per cent. 

The exchange hag steadily increased 
its premiums in force. According to 
its managers this item stood at $410,- 
000 March 28, 1918. 


Inter-Insurance Act 


Inter-insurance exchanges in Penn- 
syivania operate under an act of 1913 
authorizing and regulating certain 
classes of indemnity, reciprocal or in- 
ter-insurance contracts, empowering 
corporations to make such contracts, 
regulating process on suits on such 
contract, fixing certain fees and pro- 
viding penalties for violations of the 
act which reads as follows: 


Section 1, Be it enacted, 
dividuals, partnerships, and corporations of 
this Commonwealth, hereby designated  sub- 
scribers, are hereby authorized to exchange 
reciprocal or inter-insurance contracts. with 
each other, or with individuals, partnerships, 
and corporations of other States and countries, 
providing indemnity among themselves from 
any loss which may be insured against under 
other provisions of the insurance laws, ex- 
ecgting life insurance. 
Section 2. Such contracts may be executed 
by an attorney, agent, or other representative, 
herein designated attorney, duly authorized 
and acting for such subscribers, 


Number of Risks Required 


_ (f) That applications have been made for 
indémnity upon at least one hundred separate 


etc., That in- 


risks, aggregating not less than $1,500,000, as 
represented by executed contracts or bona fide 
applications to become concurrently effective, 
or, in case of liability or compensation insur- 
ance, covering a total payroll of not less than 
$1,500,000. 

(z) That there is on deposit with such at- 
torney, and available for the payment of 
losses, a sum of not less than $25,000, 


Service of Process 


Section 4. Concurrently with the filing of 
the declaration, provided for by the terms of 
section three hereof, the attorney shall, by a 
duly executed instrument filed in his office, 
constitute and appoint the Insurance Commis- 
sioner, or his successor, the true and lawful 
attorney, upon whom all lawful processes in 


any action, rule, order, or legal proceeding 
against such subscribers may be served; and 
therein shall agree that any lawful process 


against such subscribers, which may be served 
upon him as the said attorney, shall be of the 
same force and validity as if served on the 
said attorney; and that the authority thereof 
shall continue in force irrevocable so long as 
any liability remains outstanding in this Com- 
monwealth, The service of process shall be 
made by leaving the same, in duplicate, in 
the hands or office of the commissioner one 
copy, certified by the commissioner as having 
been served upon him, shall be deemed suffi- 
cient evidence thereof; and service upon the 
commissioner shall be deemed vali service 
upon all subscribers exchanging at any time 
reciprocal or inter-insurance contracts through 
such attorney. When legal process is served 
upon the commissioner as attorney he shall 
forthwith forward one of the duplicate copies of 
the process served on him to the attorney for 
the subscribers. As a condition of valid and 
effective service, and of the duty of the In- 
surance Commissioner in the premises, the 
plaintiff in each such process shall pay to the 
Insurance Commissioner, at the time of the 
service thereof, the sum of two dollars, which 
the said plaintiff shall recover as_ taxable 
costs in the case if he prevails in the suit. 
Ihe Insurance Commissioner shall keep a rec- 
ord of all such process which shall show the 
day and hour of service. 


Statements When Required 


Section 5. There shall be filed with the In- 
surance Commissioner of this Commonwealth 
by such attorney, a statement, under the oath 
of such attorney, showing the maximum 
amount of indemnity upon any single risk; 
and such attorney shall, whenever and as often 
as the same shall be required, file with the 
Insurance Commissioner a statement, verified 
by his oath, to the effect that he has examined 
the commercial rating of such subscribers, as 
shown by the reference book of a commercial 
agency having at least one hundred thousand 
subseribers, and that from such examination 
or from other information in his possession it 
appears that no subscriber has assumed on any 
single risk an amount greater than ten per 
centum of the net. worth of such subscriber. 


Reserve on Net Premium 


Section 6. There shall at all times be main- 
tained as a reserve a sum in cash, or in se- 
curities of the character permitted by the laws 
of the State under which the exchange is or- 
ganized for the investment of the capital and 
funds of an insurance company, equal to fifty 
per centum of the aggregate net annual de- 
posits collected and credited to the account 
of the subscribers on policies having one year 
or less to run, and pro rata on those for longer 
periods, Net annual deposits shall be con- 
strued to mean the advance payments of sub 
scribers, after deducting therefrom the amounts 
specifically provided in the subscribers’ agree- 
ments for expenses. Said sum shall at no 
time be less than $25,000; and if, at any time, 
fifty per centum of the aggregate deposits so 
collected and credited shall not equal that 
amount, then the subscribers, or their attors 
neys for them, shall make up any deficiency 
under penalty of a revocation of the license. 


Need Not Show Loss Ratio 


Section 7, Such attorney shall make a re- 
port to the Insurance Commissioner for each 
calendar year, on or before the first day of 
March,, showing the financial condition of af- 
fairs at the office where such contracts are 
issued, and shall furnish such additional in- 
formation and reports as he may require: Pro- 
vided, however, That such attorney shall not 
be required to furnish the names and ad- 
dresses of any subscribers nor the loss ratio. 


No Periodical Examination 


The business affairs and assets of such or- 
ganizations shall be subject to examination by 
the Insurance Commissioner. 

Section 8. Any corporation now or hereafter 
organized under the laws of this Common- 
wealth, shall, in addition to the rights, powers, 
and franchises specified in 1ts articles of in- 
corporation, have full power and authority to 
exchange insurance contracts of the kind and 
character herein mentioned. The right to ex- 
change such contracts is hereby declared to be 
incidental to the purposes for which such cor- 
porations are organized, and as much granted 
as the rights and powers expressly conferred. 
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TODAY IS THE DAY— 


For what? For ACTION! Todo the thing that lies before 
you. 

In this age you’re fighting a constant battle with Time— 
you can’t win by letting Time have all the advantages. 

In the race for Success your strongest competitor is TIME— 
your keenest adversary is HESITATION—your bitterest en- 
emy is “WAIT TILL TOMORROW.” 

“Put it off” and you are merely welding a link in the chain 
of HABIT that will sooner or later render your judgment 
QUAKY and UNSUBSTANTIAL. 

Acquire the HABIT of putting things off and very soon you 
will find the path of progress blocked. 

“T’ll think it over’’ has cursed many a man and wrecked 
many a CAREER. THINK FAST! DECIDE! 

The world has no opportunities for the LAGGARD—the 
man who is AFRAID TO ACT. Strengthen your character 
with prompt decisions. What is wanted is men who have 
the “habit” of doing things—and doing them NOW. 
ta] Correspondence welcomed from Agents of experience and 
good repute. 


WRITE TODAY 
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AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 














WADE ROBINSON & C0., nc. 


MANAGERS 


Merchant Marine House 





New York City 


South William and Beaver Streets 

















June 21, 1918 


THE EASTERN 


UNDERWRITER 


17 





Brokers’ Association 
On Grain Situation 
MUST 


Comments on Action of Grain Oper- 
ators in Asking War Risk 
Bureau for Help 


In its current “Bulletin” the Fire, 
Marine and Liability Brokers’ Asso- 
ciation of New York sees a tendency 
iowarcs Federal paternalism and cau- 
tions insurance men to move carefully 
in all relations with Washington. It 
concludes an editorial by calling atten- 
tion to the grain situation, saying: 

“Another tendency which some 
cgents in the West have very foolishly 
lent their ear to, is but another attack 
vugainst the business of fire insurance 
for the nation, Reference is to the at- 
tempt of certain Western grain oper- 
ators lo induce the Government to take 
over the insuring of such plants on 
the plea that there is not sufficient 
fire insurance protection available, 
which can be secured from the stock 
companies. 

“This matter has created considera- 
ble unrest in the Western Union terri- 
tory particularly, but it may be only 
an attempt of the owners of elevators 
which have long been known to be 
poor risks to secure insurance on their 
properties. Many of these elevators 
are in such shape as to invite con- 
flagration, and the fire insurance com- 
panies, through their agents, have 
necessarily insisted under present con- 
citions in certain precautions being 
taken so aS to safeguard these plants. 
in a few cases where the risks were 
poor, and no attempt has been made 
by the owners to comply with any of 
these suggestions, the companies, 
through their agents, have refused to 
bandle this business. Realizing the 
trend of the argument at the present 
time, some of these grain operators 
have been trying to induce the War 
Risk Bureau to supply insurance on 
these properties, the plea being made 
by them that foodstuffs necessary to 
the welfare of our own people and the 
Allies are thereby being jeopardized. 

When Risks Are Poor 

“This is a ridiculous position to take 
when it is considered that the mere 
insuring of the elevators by the Gov- 
ernment does not guarantee that the 
foodstuffs will not be destroyed. If 
thousands of tons of grain are burned 
up within the next few months, which 
stock was destined to feed our Allies 
abroad, this food cannot be replaced 
merely by the Government re-imburs- 
ing the owners of these poorly con- 


structed elevators, which cannot se- 
cure insurance in stock companies 
without complying with the sugges- 
tions and rules under which the aver- 
age grain elevator is written. A well 
Lnown company executive of one of 
the largest companies stated privately 
only a short time ago that he knew of 
only one case where sufficient fire in- 
surance could not be secured on one 
of these Western elevators, and that 
was a risk which was in very poor con- 
cition and in which the owners refused 
to make any of the improvements 
which the underwriters thought neces- 
gary. 

“The menace of Government insur- 
ance has ben increased by reason of 
conditions growing out of the European 
War, and it behooves every man who 
makes his living* from the fire insur- 
ance business to realize this and when. 
ever possible take whatever steps are 
within his power to explain the true 
condition of things.” 





NEW “WHO'S WHO” 


Incorporated in 1918 Insurance Almanac 
and Encyclopedia—Will be 
Enlarged 


“The Insurance Almanac and Ency- 
clopedia” an annual of insurance facts, 
containing important information in 
concise and handy manner, has been 
issued by the Underwriter Printing & 
Publishing Company, of 80 Maiden 
Lane. It is a good volume for a busy 
insurance man to have on his desk, 
particularly for figures, names and 
other data demanded at a moment’s 
notice. 

A new feature in the book is an 
insurance “Who’s Who,’ which will 
grow with the years into a feature of 
sreat importance. 

GOVERNOR WILL TALK 
Program of Missouri Association of 
Insurance Agents—Address by 
E. M. Allen 
When the Missouri Association of 
Insurance Agents, of which George D. 
Markham is president, meets in Jef- 
ferson City on June 24, Governor 
Gardner will deliver the address of 
welcome. President Allen, of the Na- 
tional Association of Insurance Agents 
will talk on “United We Stand.” Su- 
perintendent of Insurance Harty will 
discuss “The Part of the State.” Pres- 
ident W. O. Woodsmail, of the Mis- 
souri Fire Prevention Association, 
will tell of fire prevention; J. M. 
Lvavis, State Chief Rater, will tell 
about fire prevention’s effect on rate 
making; and H. M. Hess, manager of 
the Missouri Inspection Bureau, will 

tell about the state rating law. 





of Watertoron. 11.3. 


F. F. BUELL, Troy, N. Y., Special 


F. L. GILPUN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 


65th Annual Statement 


DOE 6 cccsctssncccesersoarsccesvecs $5,574,008.60 
Liadilities® ....ccccccccccccccccesece 2,923,025.51 
Caml oc ccocceses SS eR anaes 
Conflagration Surplus ..........++- ,000. 

Surplus to Policyholders.......... 2,650,983.09 


Agent........ NEW YORK STATE 


O. K. MR. SCHEIDE 





Alien Property Custodian Attests His 
Loyalty—Hartford Man Had Been 
Under Fire 





Shortly after W. C. Scheide was ap- 
pointed in charge of the department of 
insurance of the Alien Property Cus- 
todian’s office complaints, there was 
considerable dissatisfaction in some 
cuarters because of his previous con- 
nection with a German company. This 
criticism also extended to the appoint- 
™ent by the Alien Property Custodian 
of a counsel who, while a man of ir- 
reproachable integrity and _ highest 
standing in the community, was lead- 
ing partner in a banking firm, which 
was United States trustee of the Mu- 
nich and other German fire companies, 
The counsel resigned. 

Custodian Palmer gave Mr. Scheide’s 
Americanism the following bill of health 
this week: 


“Mr. Scheide’s loyalty and Americanism 
have not been questioned by anybody except 
as some people in the insurance world seem 
to deduce from his former connection with a 
German insurance company,” declared = Mr. 
Palmer. “He is American born, as were his 
father and grandfather before him. His an- 
cestors on both sides of the family are pure 
bred New England stock. He has a son who 
was in the war in France with the French 
army before we got into the war, and _ before 
he was of age, going across the water with his 
father’s consent and approval. 

“His loyalty as well as his character and fit- 
ness were vouched for by some of the leading 
citizens of Connecticut and New York before 
he was appointed to his present duties by the 
Alien Property Custodian. His service to this 
office at the present time is striking evidence 
of both his ability and his loyalty, for he has 
been one of the strongest advocates in this 
organization of the policy of utterly divorcing 
German ownership from American properties. 

“Tt would be extremely unjust and unfair to 
Mr. Scheide, in view of his record and his 
service, to pay any further attention to in 
sinuations which the makers are unable to 
support by facts and to present, when they 
have shown themselves unwilling to appear 
before Mr. Scheide and myself at the hearing 
set for to-day.” 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 


THE PLACE in the Insurance District 
to eat lobsters 


NOW IN SEASON 


Whole cold lobster 65c. 
Whole broiled lobster 75c. 





R. R. FIRE LOSSES 
How Agreement Between Railroad Offi- 
cials and Heads of the Govern- 
ment Reads 





In the formal agreement between the 
Government and railroads, relative to 
operation of the roads by the United 
States until the war is over at least 
appears one paragraph of interest to 
fire insurance men: 

“The foregoing provisions of this par- 
agraph are subject to the proviso that 
the cost of loss or damage from floods, 
fires, or other calamitous visitations, 
during the period of Federal control, 
shall be borne and paid or provided for 
by the Government, and that the Gov- 
ernment shall currently restore to the 
carrier the value of physical property 
which may be destroyed, retired, or 
abandoned and not replaced during the 
period of Federal control.” 


BROKERAGE RULING 


The New York Department has ruled 
that all persons who have received 
certificates authorizing them to conduct 
a marine insurance brokerage business 
may broker such insurance for the re- 
mainder of 1918, without making appli- 
cation for and receiving an additional 
certificate of authority. All applications 
for renewal licenses, however, will be 
required to contain information as to 
the trustworthiness and competency of 
the applicant to conduct a marine in- 
surance brokerage business. 


BRITISH AMERICA 
ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 
January 1, 1918 
Assets ......+4. occecreccvevccece $2,192,173.14 
Surplus in United States..... 772,927.35 

Total losses paid in United 

States from 1874 to 1917, 

NED etadessecieckccuccnee 25,298,472.00 
W. B. MEIKLE, Pres. & Gen. Mgr. 














Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








Conservative -- 


ASSE 
TROCMIIGD ones covescvecveynecess $950,505.65 
Stocks and Bonds................ 302,499.50 
Pe TEND csavccccccecnecececcs 103,540.90 
Cash in Office and Banks....... 162,884.18 
Interest Due and Accrued...... 16,915.50 
ROBO DOO cc ccccvescccocecccccece 392. 
Agents’ Balances .............+++ 180,375.54 
Collateral Loans ............+++- 32,643.75 
Re-insurance Losses Due from 
Other Companies .............. 858.52 
$1,750,616.04 


EDWARD HEER, Vice-Pres. & Secy. 


Tat HUMBOLDT “e,NSURANCE co. 
Statement ——, 1, 1918 


A. H. TRIMBLE, President 


Progressive 


{| LIABILITIES 

lf naan ee jb eecehesal $ 300,000.00 
|| Unadjusted Losses .............. 93,290.82 
BOGOR . ccncccescssescdtsstecncnte 1,024,694.02 
S DERGP RERRS ecsccccccccccece 28,500.00 
] We MII eisccdvccosevccedsncs 304,131.20 
| 

|| eae 
1] $1,750,616.04 


F. W. SCHRATZ, Asst. Secy. 
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Surplus to Policyholders, $12,317,502.26 


Automobile, Use and Occupancy, Builder’s 





, NORTH AMERICA 


» § 126th ANNUAL STATEMENT 


Cash Capital ....c.cccccccccccccccccccccecscesssscers $ 4,000,000.00 

Reserve for Premiums ....ccccecceeecerceeeneeeeeecs 10,630,740.40 

Sle enh Reserve for Losses wcccccccccccscscccsescessecscceess 4,419,000.00 

TY a Reserve for Taxes ..cccccccccccscrcececsscceeceeeeses 950,000.00 

nee Reserve for Sundries ... . er 

The Oldest American Surplus .ccccccccccoveccee _8,517,502.2 
sa iiecnaiammainan nants ee $28,477,242.66 


Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 


Marine, Rent, Leasehold, Parcel Post, Registered Mail. 


1918 


PHILADELPHIA 
DECEMBER 31, 1917 





Losses Paid Since Organization, $192,518,273.33 


Risk, Tourist War Risk, Cotton Insurance, 





Cash Capital 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 


Not Berge «.cccccese 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 


isetseiee . -$1,250,000.00 
ote e eee ee +$2,84,971.20 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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Particular Average on Cargo 


By Frederick Templeman, London 


m 
pensanamensanisnn's 
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Mr. Templeman is adjuster of marine 
claims of the Alliance Assurance Com 
pany, in Great Britain. Tle is the author 
of a book “Marie Insurance: Its Prin 
ciples and Practices,” from which the sub 
joined article is reproduced. Of all the 
books which have been written on marine 
insurance—and they will fill several li 
braries—The Eastern Underwriter has not 
seen one which treats the fundamentals 
so clearly, so simply, so easily for the 
agent to grasp. The book is handled in 
this cowntry by O. W. Smith, of Apple 
ton &y Cox 


A claim for particular average on 
cargo arises when the cargo has been 
either partially damaged by a peril in- 
sured against, or a portion of the cargo 
nas been totally lost. If, for example, 
cf a shipment of, say, 100 bales of 
wool, 25 arrive at their destination de- 
preciated by sea-water to the extent 
of 20 per cent; or 5 bales arrive total- 
lv worthless; or the whole 100 bales 
arrive depreciated to the extent of 90 
per cent, or perhaps even 99 per cent, 
in all these cases the claim is one of 
particular average. Merchants some- 
times seem to be under the impres- 
sion that if their cargo arrives dam- 
aged, the underwriter ought to pay 
them the difference between the _ in- 
sured value of the goods and the net 
omount which they realize by sale, 
thereby involving an underwriter in 
the effect of a rise or fall of the mar- 
ket, a matter which does not concern 
him. The kind of settlement just re- 
ferred to is termed a “salvage loss,” 
and can only arise when cargo is ne- 
cessarily sold short of its destination. 
This point has already been dealt with 
when considering constructive total 
loss of cargo. When cargo has arrived 
et its destination, the claim on the 
underwriter is on the basis of par- 
wucular average, which will be directly 
explained. 

If the cargo arrived at its destina- 
tion unidentifiable, owing to oblitera- 
tion of marks by perils insured against 
so that it cannot be delivered to con- 
signees, such a contingency does not 
render an underwriter liable for a to- 
tal loss, aS the cargo has in fact ar- 
rived, though its value can only be as- 
certained when the proceeds of the 
whole of the unidentified cargo have 
leen duly apportioned amongst the 
“laimants entitled thereto. In such a 
case, therefore, any damage to the 
cargo by perils insured against should 
be treated as particular average. 


How Depreciation Is Ascertained 


Now let us consider how the depre- 
ciation of damaged cargo is to be as- 
certained. Sometimes it is assessed 
by brokers who issue certificates stat- 
ing the nature of the damage, and cer- 
tifying as to the value which the goods 
would have possessed had they arrived 
{fn sound condition, and also certifying 
to their values in their damaged state. 


Or sometimes the depreciation is ex-’ 


pressed as so much per cent. But a 
frequent method of ascertainment is 
by resort to public auction. 

When the sound and damaged values 
have been ascertained, the deprecia- 
tion has to be arrived at by a com- 
parison of the gross (not net) sound 
value with the gross proceeds. This 
shows the amount of the loss, which 


is usually worked out at so much per 
cent. on the sound value. 

Comparing Gross Instead of Net 

The reason for comparing gross 
values instead of net values is, firstly, 
to avoid market fluctuations becoming 
a factor in the loss, and, secondly, be- 
cause by a comparison of net proceeds, 
although the actual loss would remain 
dnaltered, the ratio of depreciation 
would be increased, to the prejudice 
of the underwriter, by reason of the 
ciminution in the amount of the sound 
value by the deduction of ordinary 
charges. This will probably be made 
clearer by the following example: 


Gross Values 


Gross sound value ....... £100 
Gross proceeds .......... 50 
a £ 50 
Depreciation 50 per cent. 
Net Values 
DOMME VOIG. oi..ikicc ecw naied £100 
EOUG CRATHOS «noice cicccs 10 
Net sound value .......:! £ 90 
Se ee i 50 
EONS CHATHOR ...cccccccces 10 
HOE PPOCEOES 2c. escccad £ 40 
DOGG GO0E 4b. cdesiceeise £ 50 


But the depreciation on a 
sound value of £90 is 554% per 
cent. 


Fundamental Differences 


And now comes in a fundamental 
cifference between treatment of claims 
for particular average on ship and 
c aims for particular average on cargo. 
It will be remembered that in the 
former the reasonable cost of repairs 
io a vessel is paid for by underwrit- 
ers without regard to the’ insured 
value. But in the case of cargo, the 
percentage of depreciation, ascertained 
in the manner above explained, is al- 
ways applied to the insured value to 
arrive at the amount of the liability 
of the underwriter. If the insured 
value is less than the gross sound 
value, then the underwriter pays pro- 
portionately less of the loss. But if 
the insured value is more than the 
gross sound value, then the underwrit- 
or pays proportionately more. The 
merchant receives less or more than 
the loss which he has actually sus- 
tained, as the case may be. 

For example: 

A sea-damaged bale of wool, 


gross sound value .........: £10 
BYOOG OTOCOCES ...6cccccescss 5 


BR SO he ee ae Aen! £5 
or a depreciation of 50 per cent. 

If the insured value is £8 the under- 
writer is liable for 50 per cent. of it, 
or £4. 

Or if the insured value is £12 the 
underwriter is again liable for 50 per 
cent. of it, or £6. 

This principle of applying the per- 
centage of loss to the insured value 
was laid down in the celebrated case 
of Lewis v. Rucker, as long ago as 
1/61. By its adoption the underwriter 
is unaffected by any fluctuations of 
the market—a matter with which, as 
already observed, he has no concern, 





We beg to announce our appointment as 


MARINE MANAGERS 


of the 


AMERICAN EQUITABLE ASSURANCE CO. 
OF NEW YORK 
CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 


C.R. EBERT & CO., Inc. 
48 BEAVER STREET, NEW YORK 
PHONE 263-264 BROAD 
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Losses made payable in all parts of the World 
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HENRY E. OTTO & CO., Ine. 


Insurance Brokers — Average Adjusters 
Marine and War Risk a Specialty 


56-58 PINE STREET John 5109-5037-2171 NEW YORK 
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Re-Insurances 


The Firm of 


ROBT. R. toe LAER 


New York, Amsterdam and Copenhagen 




















and the principle of comparing gross per invoice and delivered, say 2,200 
suund value with gross proceeds was lbs. per landing weights, then the 
leid down in an equally well-known damaged bale which weighed, say, 
case, Johnson v. Sheddon, in 1802. «50 Ibs. per invoice should deliver in 
Gain Weight prapestion 275 Ibs. ; and if this weight, 
fo ascertained is less than the land- 
Some articles, such as_ tobacco, ing weight, the difference between the 
wool and hides, etc., gain in weight two shows the increase in weight by 
in consequence of absorption of sea- water. In the case of wool if the 
water. In such cases the underwriter ectual increase cannot be ascertained, 
must not be prejudiced thereby, so it is taken at 3 per cent. In the case 
eny increase has to be deducted when of tobacco which has been cut off from 
calculating the sound value. Whether the original bale, the allowance for 
or not an increase in weight has oc- water in the cuttings is taken to be 
curred is ascertained by means of a_ qne-fourth. 
proportionate sum as follows: If th? In case of some articles, cotton, for 
sound bales weighed, say, 2,000 Ibs. (Continued on page 19) 
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Future War Rates Require Serious 
Consideration From Underwriters 


The submarine activity along the 
ecast has brought some real losses to 
war risk underwriters and it will be an 
everlasting lesson that this business 
cannot be written for the low rates 
which have been practiced for some 
time past. The loss of the steamer 
“Vindeggen,” which sailed from the 
west side of South America with a full 
cargo of copper and wool, will mean 
that about $3,000,000 will have to be 
paid out on this vessel alone, without 
iaking into that the 
:osses on the other vessels already re- 


consideration 


ported sunk prior to this one will run 
into far in excess of this amount; but 
on no one particular vessel has the in- 
surance been placed in the New York 
*narket as freely as on this particular 
risk. The copper alone was valued 
‘n the neighborhood of $1,250,000, and 
the wool $1,750,000. This does not al- 
low for any jnsurance on the hull or 
freight, if the same was placed in this 
market. 

Thinks Ship Should Have Been 

Convoyed 

A great many of the newer compa- 

1.es which have been writing this class 


Concerned Over 
Harbor Losses 


GREEN HELP HELD RESPONSIBLE 





Losses Mount, Rates Stationary— 
Supply of Experienced River Men 
Being Depleted 


It is only in marine insurance circles 
that the enormous and growing losses 
owing to ignorant and careiess hand- 
ling of shipping in and about New 
York harbor is fully realized. Every 
car load and boat load of material 
that reaches that harbor now is pre- 
clous, particularly so as most of it en- 
ters in some way into the problem 
of supplying our army and _ allies 
abroad. 

The fallacy of drawing too heavily, 
through the draft, upon the supply of 
men competent to manage shipping is 
now being keenly felt. Men accus- 
tomed to work on land can adapt 
themselves to new employments on 
land, but when a landlubber is placed 
on a car float, barge, collier or any 
cher floating contrivance, he immedi- 
acely becomes either inefficient, worth- 
less or dangerous. He is almost cer- 
tain to sooner or later cavse disaster 
through inexperience, ignorance’ or 
carelessness. 

The marine insurance companies are 
rot receiving any higher rates for har- 
bor risks than they were six months 
ago. But of course the amounts of 
hremiums are much larger than for- 
merly. Likewise, values are higher. 
Losses have increased to an alarming 
degree, Some persons say one hundred 
per cent. Most of the treuble is with 
car floats. Many of these have turned 
Ccver or spilled part of their cars be- 
cause they were unloaded improperly. 
A man must know something about 
unloading a car float in order to avoid 
disaster. 

Wreckers are Scarce 

These cars and their contents, at 
the bottom of the river, are a serious 
‘oss to the country in this war. It 
‘s difficult to obtain the services of 
wreckers and those people will not 
undertake any small job unless under 
the most favorable circumstances for 


of business freely have what may now 
seem to be a very excessive line which 
will be a particular hardship on them 
as they have not been in the ‘business 
iong enough to have a surplus of pre- 
miums accumulated when rates were 
niaterially higher than the prevailin: 
rates of the last six months. 

It seems almost incredible that the 
proper Washington 
should not have been notified that this 
vessel was about due on the coast, and 


authorities in 


a proper convoy provided for her s»5 
«s to prevent such an attack. With- 
cut taking into consideration the finan- 
c‘al loss sustained by the loss of this 
vessel and her cargo as well as the ab 


solute necessity 


‘ 


‘or her cargo, the 
mere fact that about 85 tons of cop- 
per have fallen into the enemy’s hands 
at this time is a very serious matter 
for consideration, especially when it 
could have been avoided if a slight pre 
caution was taken by Government of 
ficials who must have been aware of 
the vicinity of this vessel and the na 
ture of her cargo. 


OBSERVER 


tnem. Costs of this work have in 
creased tremendously and delays are 
long and costly, aS sunken goods de 
teriorate rapidly before salved. 

Improper loading of barges’ has 
caused much loss. Green hands think 
that a barge can be loaded anyhow 
as long as the material is dumped into 
her. Boats and floats are improperly 
moored. Some go adrift or are dashed 
against bulkheads; all the result of 
iicompetent help. 

Much Coal Lost 

Barge owners taking coal from col 
ers find that the men on the collier 
are arbitrary and unload without re 
gard for consequences to the barges 
A number of barges have sprung leaks 
because strained by uneven loading 
and have had to be towed ashore, 
necessitating more delay and _= loss 
Large men say there is no use in try- 
ing to tell some of the co'lier people 
how to load a barge; they know it all. 

Then again there are the conditions 
over at Bush Terminal, Brooklyn. 
That has always been a bad spot be 
cause of the exposure. Now it is 
worse owing to the inexperience ol 
some of the men who work there and 
on harbor craft. So, taken altogether, 
the harbor situation is giving marine 
men considerable concern. They 
would be very glad to see more in 
terest manifested by the Railroad Ad 
ministration and the Navy Department 
in conserving the supply of experi 
enced river men and likewise showing 
sreater concern over the Serious loss 
in material and time caused by the 
present condition resulting from de 
pleted labor ranks. 


HEAVY LOSSES LAST WEEK 

Thursday of last week marine losses 
were unusually heavy and war risk 
rates advanced from 1 to 1% per cent. 
to 2 and 3 per cent. News reached 
the underwriters that the U-boat which 
sunk the Vindeggen destroyed three 
other steamers. The U-boat was tak- 
ing copper cargo off the Vindeggen, 
when three other steamers were seen 
approaching. So the U-boat stopped 
receiving copper for a time and went 
out to sink the three steamers, re- 
turning to get the remainder of the 
copper, which amounted altogether to 
eighty tons. 


JESSE SPIER HAS TWO MORE 

Interests identified with the Import 
ers & Exporters Insurance Co., of New 
York, have formed the Trans-Marine In- 
surance Co., of New York, with a capi 
tal and surplus of $1,050,000, and the 
Washington Marine Insurance Co., of 
New York, with a capital and surplus 
of $300,000, both of which companies 
will be under the underwriting manage 
ment of Jesse Spier, vice-president and 
underwriter of the Importers & Ex- 
porters. 

Templeman on Cargo 
(Continued from page 18) 
example, it is often expedient to pick 
off the damaged cotton, leaving the 
bale, so picked, for sale as in sound 
condition The loss ascertained in 
this manner is called a “Pickings 
Claim.” Similarly with coffee: the 
damaged bag is “skimmed,” i. e., the 
damaged berries are removed, and the 
‘oss is called a “Skimmings Claim.” 
ihe losses ascertained in this way 
vre by common usage paid by under 

writers irrespective of percentage. 
The next subject to be dealt with 

is the ascertainment of the insured 
alue. If the value is specified in the 


policy, as for example, 100 bales of 


wool insured for £1,000 and valued I» 
ihe policy at £10 per bale, the insured 
value of each bale is fixed and appar 
ent But suppose the policy is, for 
example, on 100 bales wool! valued at 
£1,000 including freight advanced 
(freight advanced becoming merged 
‘nm the value of the goods, as previ 
ously mentioned), the question arises 
“2 to how the insured value of ans 
particular damaged bale or bales is 
to be ascertained As a rule this is 
ascertained by a comparison of in 
voice values, on the basis of a rule 
of-three sum If the total invoice 
value of the whole shipment be in 
sured for so much, then the invoice 


value of the damaged bale, case or 


bag, or whatever it may be, will be 
insured in proportion for so much. If 
however, the invoice should not be 
wVailable for the computation of the 
insured value, then calculations on 
the same principle are made on the 
account sales, on the basis of sound 
value, 

When the liability of the under- 
\riter has been ascertained by apply- 
ing the percentage of depreciation to 
the insured value, there must be added 
t« the amount so ascertained any ex- 
‘ra charges incurred in consequence 
ot the damage, including the fee for 
survey These are allowed so far as 
they have been incurred in connection 
with goods which are so damaged as 
io give rise to a claim under the 
policy; but the underwriter is not li- 
able for any such charges so far as 
they relate to goods found to be in 
sound condition, or to damage which 
does not give rise to a claim under the 
voliey, 

In event of a particular average 
claim arising owing to an absolute 
(‘fal loss of part of the interest in- 
sured, e.g., of a barrel or several bags 
ot sugar “washed out,” the amount of 
the underwriter’s liability is the in- 
sured value of the portion lost, as- 
certained in the manner already de- 
scribed. 
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CASUALTY AND SURETY NEWS 











Killed Cranking Car; 
Company Not Liable 


F. & C. WINS INT ERESTING ¢ CASE 


Assured Not “In” or “On” Vehicle 
When Standing on Ground—Double 
Indemnity Provision 


The Supreme Court of Missouri has 
recently decided that a person standing 
on the ground, cranking an automobile 


’ ‘ ” 


engine, was not “in” or “on” the auto- 
mobile within an accident policy pro- 
viding for double indemnity for injuries 
sustained while “in” or “on” a private 
conveyance, The case decided was that 
of Turner vs. The Fidelity & Casualty 
Company. 

Included in the policy was a_ provi- 
sion paying double indemnity for death 
or bodily injuries caused by accidental 
means while an insured was in or on 
a private conveyance. 

Returned From Golf Club. 

On Saturday evening, November 14, 
1914, about 5 o’clock, the’ insured, 
Thomas E. Turner, of St. Louis, and 
his wife, were in an automobile, return- 
ing to their home from a trip to the 
Normandy Golf Club. The automobile 
in which they were riding belonged to 
the insured, and was therefore a private 
conveyance. 

Mrs. Turner, wife of the insured and 
beneficiary under the policy, who was 
just learning to drive an automobile, 
was driving the machine. When the 
automobile had reached a certain point 
in St. Louis, within half a block of the 
insured’s home, the engine “died” and 
the automobile stopped, thus making it 
necessary that the engine be started 
by cranking it. 

The insured got out of the car, and 
walked in front of it; and while stand- 
ing with both of his feet on the ground, 
took hold of the starting crank with 
his right hand and gave it a turn. In- 
stantly the automobile started forward, 
and ran against and struck the insured, 
who fell or was knocked down, and was 
killed. 

Court’s Opinion. 

The question involved narrowed it- 
self down to the single query whether, 
when the insured was struck and killed, 
he was, under the terms of the contract 
in or on the automobile in question. 
After extensive consideration of the 
prepositions “in” or “on,” the court said 
it was idle to contend that those prepo- 
sitions meant, in this particular in- 
stance, alongside of, near, or adjacent 
to; for if that were true, then every 
holder of an accident policy, who 
chanced to pass an automobile or pri- 
vate horse-drawn vehicle, was “on” such 
machine. 

Plaintiff's counsel, however, contend- 
ed that the clause in dispute meant 
“while riding in or on a private convey- 
ance, and since it meant while riding, 
it also connotes the whole of the trip 
wherein the insured was engaged when 
killed; as also all and singular things 
necessary to be done in order to make 
the trip; and that since after the break- 
ing of the orderly progression of the 
trip, it was necessary to crank and start 
the car, he was on the trip, riding in a 
private conveyance, even while on the 
ground, in the street, and engaged in 
cranking the car.” 

The Supreme Court, in considering 
this argument, stated that while the 
doubling clause was broad enough to 
include the conveyances mentioned 
while they were running——-while they 
were standing still, it wholly excluded 
the idea of continuity of journey; and 
that it did this by omitting the use of 
the substantive “passenger” or the par- 

(Continued on page 23) 


Assisting Owners 
To Avoid Claims 


ARGUMENTS 





LIABILITY COVER 
Types of Stair Treads and Floor Cover- 
ings Which Are Proving 
Unsatisfactory 


Personal injury claims caused by 
slipping and falling are becoming an 
increasingly heavy burden upon build- 
‘ng owners and managers. “Buildings 
and Building Management,” a _ trade 
paper, has gathered some information 
regarding safety tread composition 
end construction which is of value to 
insurance inspectors. It also furnish- 
es good arguments for liability insur- 
ance, 

The report of the Committee on 
Buildings, of the American Railway 
Iingineering Association, gives figures 
showing that the average award in 
7,724 accidents resulting from falls 
was $78.76, in Ohio. These accidents 
were largely to employes of indus- 
trial concerns, and the proportion of 
these falls directly traceable to slip- 
ping and stumbling on level surfaces. 
is roughly placed at about 50 per cent. 
The loss in service and compensation 
averages $80. These figures says the 
irade paper, cover only damages paid 
without litigation to employees, for 
the most part earning low wages. It 
may readily be inferred how much 
more expensive accidents around pub- 
Lc buildings must really be to the 
owner, involving as they so often do, 
not only litigation, but the payment 
ot high damages to persens in all 
walks of life. The evidence submitted 
in a Milwaukee case disclosed that 
the stairs were not steep nor dark, 
but that there were on the stairs a 
well known make of so-called “safety” 
tread, having a smooth metal nosing 
edge, and a series of grooves parallel 
to it. The woman’s heel caught. 

Very little consideration is given to 
the nature of the material composing 
the surface on which people must 
walk. <A careful analysis of reports 
of casualties shows that about one- 
fifth of all accidental deaths are caused 
through falls and about one-third of 
all falls oceur on. stairs and _ floor 
1evels. 

Dangerous Compositions 

Granolithic or cement surfaces, es- 
pecially where there is grade or ramp, 
are dangerous unless’ properly con- 
structed. ‘Tests in a large railroad 
terminal were recently made for a 
suitable mixture for such use. Iron 
filings and other hardeners were found 
undesirable because they made _ the 
surface decidedly slippery although 
increasing the durability. An abrasive 
grit sprinkled on the surface and 
fioated into it just before the initial 
set occurred, has been used. About 
1% pounds of No. 20 abrasive grit, 
preferably alundum, per square foot of 
area is the quantity recommended for 
ordinary purposes. If there is very 
heavy traffic, an additional 114% pounds 
of grit should be included in the mix- 
ture. Under no circumstances should 
stairs begin or end with an incline 
Abrasive-metal strips 3 inches wide 
ard about 8 inches apart set in flush 
with the cement surface, are the most 
effective means of making such sur- 
faces safe. 

Effect of Soap Powders 

Floor finishes in small tile, mosaic 
or terraza should not be used for side- 
walks or main corridors where people 
with wet or muddy shoes must tra- 

(Continued on page 23) 








the polins will 


face of the Policy, will be pa; 
THI 
BUT THIS IS NOT ALL. 


ut not to exceed 52 weeks, after which 
of $25 PER WEEK throughout the 
gents wanted in 


Kansas, Missouri. 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 
T, it yy that in case of death from any cause, $5,000, the face of 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 


RD, that in case of death from certain SPECIFIED accident, 
or THREE TIMES the face of the Policy, will be paid. 
The Accident Disabiljty Endorsement FURTHER 
guarantees that in case of total disability as a result of accidental injury, the Com- 
any will pay direct to YOU at the rate of $50 PER WEEK during such disability, 
p. the weekly indemnity w;ll be at the rate 
eriod of disability. Can insurance do MORE? And 
why should any man be satisfied with a policy that would do less? The cost is low. 
aine, New Hampshire, Vermont, Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgja, Delaware, Maryland, Mississippi, 
An opportunity for Life Insurance Salesmen of ability. 


United Life and Accident Insurance Co. 
Home Office, United Life Building 


$15,000 


Address: 


Concord, New Hampshire 




















ISSUING NEW FORM 
Commercial Casualty Offers an Im- 
proved Maximum Disability Policy 
at $60 a Year 
The Commercial Casualty, Newark, 
is offering a new disability policy the 

principal features of which are: 

Premium—$60 per annum, select and preferred 
risks. [rincipal sum, fully accumulated—$7,- 
500; doubles to $15,000. Total weekly accident 
indemnity $25 payable for life. Partial: weekly 
accident indemnity $12.50 for sixty weeks. 
Total weekly accident indemnity payable 
whether the injury causes immediate disabil- 
ity or disability within two weeks of the 
date of the accident. 

Double indemnity feature specifically in 
cludes taxicabs, also while in or on a public 
conveyance provided by a common carrier for 
passenger service (including the platform, steps 
or running-board of railway or street railway 
cars, or while hoarding or alighting therefrom). 
Weekly accident indemnity accumulates ten 
per cent. each week during the period of dis 
ability until it has increased 50 per cent. 

Sickress: Total weekly indemnity for fifty 
two weeks, Partial weekly indemnity for 
twenty-six weeks. House-confinement not re 
quired, Specific amounts payable for loss of 
speech or hearing, both hands or feet, ete., 
in addition to weekly indemnity. 


Special features: Double indemnity in hos 
pital or sanitarium. Operation fees in ad- 
lition to hospital or sanitarium. Nurses’ fees 
in addition to weekly indemnity. Ouarantine 
coverage for fifty-two weeks. 


WHAT LARGE VERDICTS MEAN 


Comment of Casualty Company on Re- 
cent Award of $50,000 Personal 
-_Damages 


Not long ago the newspapers carried 
the story of how a Baltimore City 
Court awarded $50,000 damages in a 
personal injury suit. A workman fell 
into a sulphuric acid vat and besides 
being horribly burned, lost his sight. 
Speaking of the case the Maryland 
Casualty says: 

“The big money is talking. Listen! 

“It says that the cost of negligence 
is mounting by leaps and bounds. Our 
old friend, H. C. L. has nothing on it. 

“It says that inspection is the bet- 
ter part of insurance profits: for we 
are informed that one company can- 
celled in this case a few days before 
the accident, because of unsatisfactory 
conditions, and another took on the 
visk— presumably without inspection 
just in time to become chief mourner. 


r 





rates. 


Policy. 











a General Building 


Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


“It says that public liability insur- 
ance is vitally essential to the financial 
integrity of business: for the average 
business concern (vide Messrs. Dun 
and Bradstreet), would crumble like a 
house of sand under the crushing 
weight of a $50,000 verdict. 

“It says that the old five thousand- 
ten thousand limits are becoming as 
inadequate as a two-bit piece in a rail- 
read restaurant. 

“It says that the compensation- 
claims investigator must study both 
Sides of the shield. He should know 
how to develop his case not only for 
the defense, but for the offense as 
well, since his company is likely to 
become the plaintiff in any injury in- 
volving a third party under the subro- 
gation provisions of the workmen’s 
compensation acts. 

“And finally it says that a lesson 
learned from the experience of others 
is 99 44-100 per cent. pure profit.” 


MONTREAL MEN HERE 


A committee of liability underwriters 
from Montreal are visiting the Bureau 
in New York to discuss the practicabil- 
ity of making use of the Bureau system 
in Montreal. The rating system and 
unlimited cover are under discussion. 
The question of reinsurance in connec- 
tion with unlimited cover is also a fore- 
most one. 


CONSIDERING TRAVELERS ACTION 


The welfare committee of the Bu- 
reau will meet today, Friday, to con- 
sider the questions arising out of the 
recent resignation of the Travelers. 


TO ACT ON COMMERCIAL FLEETS 

Next week there will be a meeting of 
the automobile committee of the Bureau 
to consider rating of commercial fleets. 
This question has been up for some 
time and’the coming meeting, it is 
hoped, will result in a final decision. 


HIGHER GLASS RATES COMING 

Plate glass rate advances are sched- 
uled to become effective generally 
throughout the country August 1 and 
September 1. The situation in Chicago 
is also receiving close study at present. 


Something New 


General Accident 


Fire and Life 


Assurance Corporation, Ltd. 


PHILADELPHIA | 
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= tents of a truck on account of the ma- Ilun and brought him down with a 
<erially increased cost, but Deputy good, steady burst at a good, safe 
Commissioner Lahey jis of the opinion range, too. He was fairly low and just 
that such increased cost should be siipped away till he met the earth 
borne by merchants, who will thus es-. ‘\uere is quite a thrill in shooting at 
cape the much heavier loss in the a Hun You pull the plug and watch 
event of robbery. It is, however, the the bullets go right for him, and if 
opinion of Mr. Lahey that the evil of ,ou're lucky (most times you are not), 
truck robberies cannot be effectively be gces down l was lucky. And 
controlled unless merchants are more cuackier still when later on that day 
«xacting as to the extent and charac- i thought I'd be brave and go over 
ter of protection to be given by truck- alone for a whik l saw a Hun ob- 
ing contractors to the merchandise en- servation balloon, so | dived on it and 
trusted to them miade them pull it in, but to my in- 
*_ * * tense surprise out of the sun came 
Boon to Ticket Sellers again to divert his attention, the an- Dealing with Garage Men seventeen blooming Hun scouts and 
With the aid of a useful contrivance ®W®& is still waiting for him when his One insurance office claims to have five of them diving on my tail. My 
issued exclusively by The Travelers eye — bac k to the machine. rhe found a satisfactory solution ot the soodness! 1 had ‘vertical wind up 
’ ’ computer was sent out in large quan- garage repair charge problem in con- and stunted and dived at about 200 
Insurance Company, railroad ticket tities just before the Government nection with collision policies, by tak- 11.p.m. But they didn't get me, thank 
sellers do not have to consult a book Changed the railroad rates. That it ing the garage men into confidence. goodness, and what more, they didn’t 
to find out what the charge is. The has made a sreat hit is shown by the This office promised certain garage bave the cheek to chase me over my) 
accompanying cut illustrates the de- a ae - egpencar Dota — —— share of its business; that no own Mnes. Every day one gets exciti 
; received from agents praising it and ¢stimates would be asked for and that ment like this and after all one gets 
—| vice. In some cases he has the price gsking for extra machines. payment for work done would always tc know the meaning of ‘discretion is 
ur- and the tax by heart. But when some- o/s »e sure and prompt. At the same time the better part of valor 
‘ial body asks for a ticket to, say, Lock- Wisconsin Safety Review tne repair men were given to under “I want to thank you all very much 
ize port, N. Y., or Champaign, IL, the The first number of the Wisconsin stand mat the are indications =o -adeed for the two splendid parcels of 
_ agent not only has to consult the tariff Safety Review, a monthly esis sak aeaae Roain tx a Gace a a Saad he Roget . ‘4 temp nn a 
a . for foremen in manufacturing estab- 3 ae . : sae hla . ed ey are certainty 
ng Look, but has to figure the 8 per cent. ne Beare wll Wis  reatogete a business 1 he plan is said to have jolly useful as things are awfully 
tax, either by means of a pencil and gystrial Commission. It ‘s issued in “O'Ked Satisfactorily. scarce here and jn England nowadays.” 
nd- paper or by getting down a bulky the style of a bulletin o. twenty-four ; a Mes Since this letter was written Lieu 
d- Air Man Heard From tenant Stock has been wounded in the 
os —— One of the most pleasing letters re- jeg and is now in hospital 
ail- ceived recently in the New York office  -. a 
eer ie —_ of the Globe Indemnity is from Ernest 
on- For Computing the 8 War Tax on Passenger Tickets k. Stock, who was in the liability de . warty E. Mahaffee has the Omaha 
th . pas a ; partment and is now a Lieutenant in “5C%¢y oO! the Standard Accident and 
OW DIRECTIONS a the Royal Air Force Here is his last this year he completed twenty-five 
ins ss heies sd tliat migemy tunedin (Sie : . ; es rommenication: vears in the disability insurance busi 
as ' yr tat the arto, The am = lahen sopecs in he window tthe tet me “Cheerioh! The war still goes on! €88 1 hat agency is now one of the 
to . evermins ; , dic hele tipnette “4686" in the “9° oe Sahitains Saini I've been mighty busy with this last “Big Fifteen of the company He 
in- = bit of activity and have been through es to tell of how he was shoved 
ro- a a ~ ever erin a the whole of it from the first of Feb asec business. This is how he 
n’s 7 a\9\2 Wy Stand: tesiee tn ruary. I have had lots of exciting ; 
nv? “ ee o/® THE TRAVELERS times and a hundred narrow escapes! “Twenty-five years ago, | wrote my 
on Shortly after this push began I was [rst application for an accident pol 
ars ehot down by anti-aircraft fire with ‘'¢y, and I am glad to say that since 
high explosive shells I was buzzing that time I have never known what 
along very warily, as I thought, just -t is to be in want 1 was walking 
under the clouds five miles over in down town with the agent of the 
Hunland trying to get some special in Pacific Mutual Life when he made 
ars formation. All of a sudden | got sucn ‘he remark that he thought I would 
au a vicious ‘archi-ing’ (A. A. fire) and “ake a good accident insurance agent, 
nil- the bounders put up a barrage between ! Was almost insulted for I had been 
2m Suggest an ACs me and our own lines: We HI, stenting berg r lerk - a oe 7 store or 
nd : wasn’t in it. I just turned inside out, ; ime previous to this, drawing 
on. Accident but it was with little success, for they 4 Salary of $16 a week And I said 
ec- Ticket, too. ax & <2 is got seven direct hits on my machine, ‘Me sell accident insurance! I would 
re The observer, a stout little Scotch fel lather steal.’ I told him I would have 
low, fired ‘like stink’ into them which Ue objection to way-laying a man with 
Presented by ; Patent Aoplied for: 218 enraged them somewhat. One burst s10ney in some dark alley and taking 
N . iceman went through my front petrol tank, ‘8S coin, but to be compelled to call 


3u- T fi putting that out of action; with it my 9 people and plead with them to buy 

i ate R fun. Engine stopped. 1 switched biue sky was too tough for me But 

he tanks and she picked up a bit, but tls agent painted such a bright pic 

INSURANCE COMPANY .-.- .- INDEMNITY COMPANY gradually gave out again. That was ture that I fell, and listened to his 
8) 


owing to a shot in the radiator and all talk about organization, assets, rv 











HARTFORD, CONNECTICUT the water had leaked out so the en- Serves, claim paying record, etc., until 

TS Life Accident -Health-Gompensation and Liability -Property Damage Lines vine was seething vp. Another nearly ! was black in the face and when he 

of . - ‘wrote us both off,’ missing us by aw my weakened condition he took 

au er aa ee —S _. inches—a large chunk several inches ulvantage of it and thrust five appli 

ts. . : ‘ F ; in diameter and it carried away a “%llons into my hands and gave me a 

a. chart and turning to page 23 and run- pages with numerous illustrations of strub. Again, another took my right te book and said ‘Go to it,’ and I 
ra hing his finger along a vertical line safety devices, wheel away and three more were dis. went. 

m~ and along a horizontal line and finally ee tributed over the wings I limped “I called first on a friend of mine. 

arriving at the answer in the midst oi Views on Truck Robberies vest as fast as possible and just man- Who allowed me to practice on him, 

a mess of figures that look like a table Police Commissioner Enright, of aged to flop down in a ploughed field but he let me go too far. I wrote his 

NG cl logarithms. Just as he gets his New York, is of the opinion that every en our side of the lines, safe but as name, age, height, weight, occupation 

od- finger on the desired number, the tele- cruck should be accompanied by two badly hit and damaged as_ possible, nd beneficiary's name, and then in a 

lly phone rings, wea a lady asks him wen iuen, one of whom should constantly without coming straight down. Those ibdued tone I handed him the appli 

nd the train leaves for Rocky Hill. The ,., upon the truck. This system is em- Hun archie batteries must have been C@tion and commanded him to sign 

60 agent, in his confusion, loses his place nioyed by the large express companies annoyed, for they put up some very is name on the dotted line below, 

nt. and has to start _ looking up his tax and is ‘almost wholly effective, the good shooting I was simply surround He refused [ happened at this time 

all over again. F. c. Church, who has losses by robberies from express ed with little black puffs It was *© see an old ax with a handle about 

a city ticket office in Providence, had wagons being almost negligible. The marvelous that we were not hit Sp 4 foot long lying on the floor. I picked 

experienced these difficulties. ; He truck owners are reluctant to employ aah for that it up and grasping the short handle I 

looked at the bulky papers furnished the necessary help to guard the oan. “Two days before that I got my first raised it over his head (He was sit 

bv the railroad company, and then ap- : ‘ . tng on a box, eiting his lunch). And 

plied the geometrical principle that a ; | sa‘d ‘You'll sign this application 

straight line, if wound around in tr» | GHICAGO BONDING AND INSURANCE COMPANY | 01! cu your tieaa on Pn 

form of a circle, occupies only one- iihiebiaiaie : sane apa | was more than he could stand, so he 

third the space. The ticket agent wz : WRITES the following lines of INSURANCE : | signed the application and paid me 

picks out a small hole on the edge of C) —-«TIRELITY, AMD, SURETY, PLATE GLASS, BURGLARY, GERERAL fi) 1 felt encouraged. I called on 

the dial corresponding to the price of eg COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT ‘he butcher next door, and wrote him; 

the ticket he is selling, inserts his Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa hen I wrote the baker, a plumber 

vencil point in the hole and revolves Geo. S. Dippold, Res. Mgr.. 1107 Peoples Bank Bldg., Pittsburgh, P and a drug clerk. I could go no farth 

the dial to a certain point. The fae A Ce Donat Bien t 10 eed rend oe Bing ate er then. as I only had five applica 

amount of the tax then appears in a R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. ( ticns with me, so I went back to the 

little window on the left side of the Capital $500,000.00—Surplus to Policyholders, $825,544.20 lasurance office and turned in my or 

J eed an CRocky Hill Pon 0. F. ROBERTS, Vice-Pres. and Cen. Mgr. HOME OFFICE: CHICAGO, ILLINOIS. | (CTS PP Nine Shes Sone a litte less 
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Preparing for 
Experience Rating 


STATUS OF COMPENSATION PLAN 


System Automatically Limits Effect 
Upon Individual Risks of Serious 
Losses 
Superintendent Phillips, has author- 


ized a statement to the effect that if the 
administrative’ procedure under which 
the proposed new compensation experi 
ence rating plan is to be operated meets 
the requirements of the department, the 
plan will be approved pursuant to law 
This that the gap in the New 
York experience rating situation will 
be bridged 
everybody interested in the subject. 


means 


with consequent relief to 


According to the department a for 
mula has at last been discovered for 
the rating of compensation risks with 


reference to their own experience which 
produces consistent and logical results 
not only in the average case, but also 
in extreme cases. This is regarded by 


the department as the acid test. It 
will be remembered that about a year 
ago a plan of experience rating was 


presented to the department for its ap 
proval under the law, and that after an 
exhaustive study of the probable effect 
of the plan, the department concluded 
that it would not be justified in per 
mitting the plan to be applied to New 
York risks. 

Effect of Serious Losses 
The department has devoted 
erable attention to the results produced 


consid 


by the new formula, and is satisfied 
that its technical structure is sound 
Wlustrations have been worked out in 


about two hundred typical cases based 
upon hypothetical loss data selected by 
the department. The debits and cred 
its which have been developed by these 
illustrations show that, unlike previous 
experience rating plans, the proposed 
plan automatically limits the effect upon 
individual risks of serious losses such 
as deaths or permanent total disability 
although giving very consider 
effect in the rate to the loss ex 
produced by minor injuries. 
In other words, risks which are to be 
rated under the new plan will not be 
penalized for the occurrence of injuries 


cases, 
able 
perience 


which happen infrequently, but which, 
when they do happen, cause financia! 
shock which it is the business of an 


insurance carrier to absorb. Attempts 
which have been made in previous plans 
to bring about this desirable result have 
been without suecess. 

The new formula for experience rat 
ing is the result of a mathematical 
study made by Professor A. W. Whit 
ney, and the Actuarial Sub-Committee 
of the National Reference Committee 
on Workmen’s Compensation Rates, 
consisting of Messrs. W. W. Greene, 
J. H. Woodward, A. H. Mowbray, B. 
D. Flynn and G. D. Moore. The formula 
first developed by Professor Whitney 
has been made somewhat more adapt- 
able for everyday use through a modi- 
fication introduced by Mr. Greene, chair- 
man of the Actuarial Committee. Its 
general effect is to produce rates which 
will take into account two kinds of ex- 
perience, namely, class experience and 
risk experience, As is generally known, 
the evidence afforded by such experi- 
ence is usually of a conflicting nature, 
and the rating problem is, therefore, to 
give appropriate weight to each of the 
two kinds of evidence so that the ulti- 
mate rate to be paid by the assured will 
reflect not only the class experience, 
but the individual risk experience as 
well. The formula gives. relatively 
greater weight to the experience of 
large risks than to that of small risks. 
The largest imaginable risk would thus, 


under the plan, receive a rating derived 
entirely from its own experience. 
Tables Explained 

Limitations of space prevent a com- 
plete presentation of atl of the cases 
which have been the subject of inves- 
tigation by the insurance department. 
However, the accompanying Table “A,” 
shows in concrete form the debits and 
cv dits obtained by applying the ex 
perience rating formula. These exam 
ples have been selected because of their 
typical character. 

Kor illustration: Take the case of 
a $2,000 premium where the rate is 
$4,205, and where the losses for “Death” 
and “All Other Losses” are each 50 per 
cent. of the premium. (Case IV.) The 
result is a charge on account of the 
“death” experience of .4 of 1 per cent.; 
and a credit on account of the “all 
other” experience of 2.2 per cent. with 
wu resulting net credit to the risk of 1.8 
per cent. 

Table “B" shows the debits and cred- 
its produced by the experience rating 
plan which the department disapproved 
lust year. The most noticeable feature 
of the results obtained under the new 
method is that the debits and credits 
vary with the rate and with the size of 
the premium while under the 1917 plan 
the debits and credits were made to de- 
pend upon the actual loss ratio, and 
were subject to arbitrary limitation so 
that a risk with a zero loss ratio obtain- 
ed a maximum credit of 30 per cent. 
whereas if the loss ratio was infinitely 
large a maximum debit of 50 per cent. 
became applicable. Under the proposed 
new plan there are no fixed limits in 
ejther direction. 

It is understood that rules for the 
administration of the new experience 
rating plan are in course of preparation, 
and will soon be in such form that they 
can be submitted for the consideration 
of the New York Department. 


Exhibit 


I}lustrations of Application of 


Ilow the new plan will affect risks of various 


ind upon the actual experience: 


Debit (+) or Credit ( 





INSURANCE 
COMPANY 


HARTFORD, 





THE TRAVELERS 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 


INDEMNITY 
COMPANY 


CONNECTICUT 








STATE SCHEME HELPED WAR 
Germany’s Insurance System Resulted 
in Binding Socialist Party to 
Junkers 
How the medical profession would 
fare should compulsory State health 
insurance become a reality is explained 


by Dr. Edward Oschner, a_ noted 
(Chicago surgeon, as follows: 

“Take the city of Danville, Il., for 
instance: “very physician will be 


the panel. If 
out absolutely 


riven a chance to join 
he declines, he will be 








“a” 


Proposed New Experience Rating Plan for Compensation Risks 


magnitudes depending upon the rate 


) per cent. of Manual or Schedule Rate 


Case Il. Case IIL. Case 
Case I. Losses: Losses: Death Losses: Death Losses: Death 
Premium for Manual (or Death $0; all $10,000; all s @ 50%; all 
individual risk schedule) rate other $0 other $0 other $10,000 other 50% 
500 $ .404 — 3.7% 3.1% + 85.9% — 1.2% 
500 2.027 — 3.2 + 5.8 + 79.6 — 0.8 
S00 4.205 2.7 t 8.9 t+ &9 — 0.4 
500) 8.731 2.7 + 13.2 + 60.5 — 0.0 
2,000 A404 —13.0 6.3 + 65.9 - 4.4 
2,000 2.027 -11.4 2.6 + 62.2 32 
2,000 4.205 - 9,7 + 1.7 + 57.3 - 1.8 
2,000 8.731 — 7.7 t+ 7.2 + 49.7 — 0.5 
10,000 404 —40.1 - 33.9 + 8.2 —12.8 
10,000 2.027 36.5 — 28.3 + 98 - 9.2 
10,000 4.205 — 32.5 22.2 + 11.2 5.5 
10,000 8.731 —27.8 — 14.5 + 11.5 1.5 


Exhibit “B” 


rresponding 


results obtained under plan disapproved by New York Insurance Department 


in 1917 
Debit (+) or Credit (—) per cent. of Manual Rate 
c Il. Cc ; é 


ase ase III. Case IV 


Premium for Case [. Losses: Losses: Death Losses: Losses: Death 

individual Manual Death $0; all $10,000; all $0; all 50%; all 

risk rate other $0 other $0 other $10,000 other 50% 

$ 500 $ .404 — 30.0% 24.2% + 1964.0% *-+ 0.2% 
500 2.027 — 30.0 — 14 + 2051.4 *+ 0.6 
500 4.205 — 30.0 + 41.8 + 2551.6 *4. 8.8 
500 8.731 — 30.0 {-113.4 * + 2860.8 *415.8 
2,000 404 — 30.0 - 28.6 + 429.5 *4 0.1 
2,000 2.027 — 30.0 22.8 + 495.5 *+ 0.5 
2,000 4.205 — 30.0 — 12.1 + 593.2 *+ 8.8 
2,000 8.731 — 30.0 + 5.9 + 671.2 *415.7 
10,000 AOA — 30.0 — 29.7 + 45.0 + O01 
10,000 2.027 —30.0 — 28.5 + 53.9 *4+. 0.5 
10,000 4.205 — 30.0 — 26.4 + 72.3 *4+ 9.0 
10,000 8.731 — 30.0 — 22.8 t+ 85.2 *+415.7 

"Effective 50%. 


GOING TO SAGINAW 

Robertson, who was formerly 
in charge of the accident and health 
department of the Massachusetts 
Ponding in New York, will go to Sag- 
inaw in the near future to become 
superintendent of the Company’s com- 


W. E. 


mercial accident and health depart- 
ment, as of July 1. Mr. Robertson 
terminated his connection with the 


New York office some months ago on 
account of ill health, but has since 
regained his old time strength and 
vigor and is more energetic and en- 
thusiastic than ever before. His 
friends are predicting for him a fine 
success in the new work. 


NO MORE $50,000 VERDICTS 

Harry A. Mackey, chairman of the 
Workmen’s Compensation Board of 
Pennsylvania, yesterday sent a letter 
to Director General of Railroads Wil- 
liam G. McAdoo, asking that he direct 
the various operating railroad compa- 
nies to waive the defense of interstate 
commerce in cases involving injuries 
and allow them to be settled by the 
workmen’s compensation board, instead 
o* being fought out in the courts as is 
now the case. 

F. E. Wilkens, manager for the Com- 
mercial Casualty in New York, is tak- 
ing a vacation trip West. 


as far as practice among the wage- 
earners is concerned. If he goes on 
the panel every move he makes must 
be approved by the officials and he 
must do the work at the prices fixed 
by the Commission. 
“I am opposed to 
cause I have seen it in operation in 
Germany, where it originated, and ! 
know that it has played an impertant 
part in bringing about the present 
world war. Had it not been for com 
pulsory health insurance and old age 
pensions, the German war party could 
not have controlled the Socialist vote 
in the Reichstag and without the So- 
cialist support there would have been 
no war. 
“IT warn 
troduce 


the system be 


you men, that if ‘you in- 
compulsory health insurance 
in this country, you will give autoc- 
racy a firm foothold in the land of the 
free. It may come in the guise of 
democracy, but it will be autocracy 
nevertheless. 

“My observation and experience tn 
Murope, my study of monarchies and 
niy life in this free country, have 
given me a passion for democracy— 
and my ideas on this question were 
fixed long before the war. Autocracy 
bas produced mass efficiency at the 
cost of self-reliance, individualism and 
independence.” 


CLAIM MEN ACTIVE 





Attendance was good at the recent 
meeting of the Accident & Health 
Claim Association of New York. Her- 


Inann Greinert, chief adjuster for the 
Fidelity & Casualty, and his five as- 
sistants, joined in a body. There were 
a number of other admissions. The 
association has adopted a neat mem- 
bership card. Papers were head on 
“the Adjustment and Settlement of 
Personal Accident and Health Claims” 
by Ralph Marden, chairman, and on 
“Co-operation in Settlement of Claims 
as Between the Stock Companies and 
‘Traveling Men’s’ Associations,” by 
Thomas Collman, of the Commercial 
‘Travelers Mutual Accident Association 
of Utica. 

The first honorary membership was 
yoted to Charles D. Whitney, formerly 
chief adjuster in New York for the 
Travelers Insurance Company. The as- 
sociation now has 60 members. 


TOPFTE NOW AT CORNELL 

Peter Topfte, underwriter for the 
William H. Kenzel Co., and secretary 
of the agency, is now at Ithaca, N. Y., 
where he is attending the Cornell Avia- 
tion Training Station. 
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Remarking that archl- 


Learn tects could not sell 
Whatto Say houses by merely pic- 
and Say It turing to the prospect 


piles of lumber, brick, 
tile, etc., the National Casualty says 
that the great fault with many agents 
is that they do not know what to say, 
or, if they do, they do not know how 
to say it, adding: 

“An insurance policy has to be visu- 
alized so that the prospect sees it. He 
must be shown the outside, inside, root 
and basement. He must be shown its 
comforts and protection. He must be 
convinced of its true and economic 
value, and he must be shown without 
necessity for an apology for having 
spent two hours to get nowhere on a 
twenty minute job. 

“Make it snappy. That doesn’t mean 
to be gruff and growl it at him. 
Neither does it mean to bark it like a 
peppery little black and tan. The snap- 
piness is in the way you put across 
what you have to say, and the way it 
gets him. His mind snaps up the good 
peints, even though you put them over 
in a smooth, soft voice and with a 
smile. 

“The first thing to do is to quietly 
prove to your prospect that something 
worth listening to, and the last thing 
is to prove that he wants to listen. 
The next thing is to prove that you can 
say you can tell your whole story so 
that he gets it all in a very brief time. 

“If you are going to try and prove 
that time is money, and _ therefore 
should not be wasted, set a good exam- 
pie. The way to do that is to get your 
points of argument all lined up. Pick 
the big, strong ones, just as you would 
pick huskies for a football team. As- 
semble your arguments with the idea 
of smashing all defenses. Rehearse 
them until you know them. Have 
plenty so that you can vary your plan 
of attack. Search out the weak spot 
in your prospect, then pick out the ar- 
guments to fit it, and put them over 
vith a punch. 

“Salesmanship is an art, and if you 
want to succeed, don’t be a rambling, 
gabbling interviewer. Learn your 
game, drill on your arguments, go to it 
with confidence, and make it snappy.” 


* * * 
The accident and 
Selling health insurance 
Arguments agent has a most 
FromChicago telling argument to 
present to his pros- 
rect why he should carry the limit 
ullowed by the company, says the 


Chicago Bonding & Insurance Co. The 
increased cost of living has so reduced 
the purchasing power of the dollar to- 
day as compared with four years ago 
that the wage-earner who can set aside 
a reserve out of his salary to provide 
for the time he is disabled on account 
of accident or illness is in the mincr- 
ily. 

The fire insurance companies are 
ecnducting campaigns of advertising, 
calling the attention of property own- 
ers to the increases in values and 
showing that fire insurance adequate 
to cover values a few years ago is 
totally inadequate now. This applies 
to buildings, stocks of goods, house- 
hold furniture, etc. 

A few years ago a man who had a 
policy providing $25 weekly indemnity 
felt that that was ample to meet his 
extra expense in case of accident. Ow- 
ing to the increased cost of living it 
is not sufficient today. 

In the monthly premium department 
of a company, the burden perhaps will 
fall more heavily. The policyholder 
who might have thought $50 a month 
was adequate a few years ago should 
carry enough insurance to give him 
$70 a month indemnity at present. 
The need of additional protection 


CASUALTY AND SURETY POINTERS 











should be driven home. The agent who 
is not presenting the conditions to his 
policyholders is not furnishing the best 
service. It needs no Statistics to show 
how everything has gone up in price. 
liverybody realizes it and has the fact 
confronting him all the time. 
* . we 


A good lick is gotten in 


Good Busi- for the health and acci- 
nessGoing dent business by the 
to Waste Standard Accident which 


says in the “Cog”: 

“The insurance office that pretends 
to be a good, big live office today, that 
does not use the accident business to 
help grind out the agency profits, is 
as far behind the times as is the old 
‘prairie schooner.’ Wake up and get 
up to date before the other fellow gets 
to it first. Put in that new profit 
building machine—the accident depart- 
ment—and give the people in your 
home town a chance to buy and build 
for you. After the thing is under way 
you will wonder how in the world ‘you 
ever got along without it. You can’t 
do business today in the same old way. 
People are demanding accident and 
disability protection. If your office has 
not the machinery to go out after 
that line the fellow on the next floor 
will get the profit. This is not a side 
line any more. No, that was in the 
days gone by. The modern man likes 
the modern things, and what is more, 
he will have them. If you fall down 
in the producing end your office and 
your company suffer because ‘you are 
not up-to-date. 

“One general agent of the company, 
who six years ago had less than $9,000 
in accident premiums, produced over 
$30,000 in that line in 1917. Another 
who had $5,900 in premiums in 1907 
paid for over $44,000 in 1917. Another 
who had $11,000 in 1915 produced $51,- 
000 last year. Another with less than 
$5,000 two years ago gave $21,281 last 

Killed Cranking Car 
(Continued from page 20) 


ticiple “riding.” All that was necessary 
was that the insured be, when injured 
or killed, “in or on” one of the convey- 
ances mentioned. 

Street Car Precedents. 

The court stated that there were nu- 
merous cases which held that a person 
was in or on a street car while getting 
on or off such a car, but such cases 
continue the protecting rule only so far 
as it covers the time between the in- 
stants at which the insured has actu 
ally connected himself or disconnected 


himself from the vehicle or convey- 
ance. 
There was no question but that, if 


the provision «f the policy was ambigu- 
ous, such provision should be construed 
most strongly against the company and 
most liberally in favor of the insured; 
but the policy contract in this case was 
not ambiguous, according to the state- 
ment of the court, and such ambiguity 
as was urged by the plaintiff arose 
wholly from the insistence of the plain- 
tiff that strange words which did not 
appear in the policy be interpolated 
therein, and then that upon the policy, 
as amended by this interpolation, a con- 
struction be put which the court con- 
strained itself to consider unwarranted. 
It, therefore, concluded that the insured 
when he sustained the injury which 
caused his death was neither “in” nor 
“on” the automobile within the plain 
language and meaning of the policy. 





HALF PAGE W. S. S. AD. 

A half page War Savings Stamp ad 
vertisement, written and paid for by 
the U. S. Fidelity & Guaranty, ap- 
peared in the Baltimore “Sun” on Sat- 
urday. 








W. E. SMALL, President 





PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........ $1,688,506.87 | 


E. P. AMERINE, Secretary 











HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY | 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 











HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 





‘THE SIGN OF GOOD CASUALTY INSURANCE _ 





Establisnea 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREE1 

New York 


Elmer A. Lord & Co 
145 Milk St., Boston 


Resident Managers 
New Englanc 











Service Contracts 
of of 
Quality Superiority 
to to 
Policy Holders Representatives 





NS: 
THE NATIONAL 
of DETROIT 


Eastern Dept. Western Dept. 
100 William St. Pacific Bldg. 
New York San Francisco 
Northwestern I ept. 
Palace Bldg. 
Minneapolis 








LIABILITY DEP \RTMENT 


Continental Casualty 
Company 
H. G. B, ALEXANDER, President 


IS now 


ready to negotiate agency 
connections covering all lines of 
Workmen's Compensation, Liability, Auto 
bile Insurance in the following states 


mo 

New Hampshire, Vermont, 
nd portions of Michigan, 
onsin and New York 


lowa, Kansas, 


Indiana, Wis 


Also in the various Provinces of the 
Dominion of Canada 


Premiums written 1917............ $5,500,000 
Assets over 


Address Agency Department 
910 MICHIGAN AVENUE, CHICAGO 











Assisting Owners 

(Continued from page 20) 
verse them. The 
grease or mud on such surfaces pre- 
sents a very dangerous’ condition. 
This condition is sometimes guarded 
against by the use of sawdust Only 
in certain locations where such floors 


can be maintained in a_ practically 
ciean condition at all times should 
they be permitted. The cicansing of 


ihese surfaces is a matter that should 
receive the careful attention of those 
responsible for building maintenance 
Soap powders frequently used, contain 
un element of grease thal clings to 
the floor surface, and is not removed 
merely by water and rubbing. Special 
cleansing materials of several makes, 
out ajl of an abrasive nature and with 
a minimum of soap are available and 
should be used so as to leave the fioor 
in a clean, non-slippery condition. 
Rubber, cork, asphalt mastic, traver 


slightest film of 


tine, and various other materials have 
tneir desirable uses for flooring under 
favorable conditions When dry and 
urotected against oil, grease, soapy 
water, etc., their use is not unsatis 


factory. 

Steel treads, floor plates, trench 
covers, elevator door Saddles, drainage 
sratings, coal hole covers, ete., are 
but a few specific examples of the 
most common and viciou forms of 
lipping hazards Corrugations or 
vther structural irregularities in such 
metallic tread surfaces do not make 


them anti-slip 

Every tread surface of cast iron or 
stee] constitutes a dangerous hazard 
unless there is embodied in the wear 
ing surface thereof, an effective, dur- 
oble anti-slip element, such as carbor- 
undum or alundum grit Only when 
this abrasive grit is embedded at the 
time of casting, is a durable and ef 
fective anti-slip tread obtained. 
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FESTER & FOLSOM, INc. 


UNITED STATES MANAGER 
123 WILLIAM STREET, NEW YORK 


present the following statements of the condition of the fire 
reinsurance companies represented by them as shown by official 
reports of the New York Department after their recent examination. 


UNION & PHENIX ESPANOL INSURANCE COMPANY, MADRID, SPAIN 


STATEMENT AS OF DECEMBER 31, 1917 


Assets Liabilities 
I Ro ica ck awawae sed eewe 5 533,040.00 Reserve for losses............2+++++-$ 284,173.27 
State and Municipal Bonds. .......... _ 882,500.00 Reserve for Unearned premiums..... 1,333,764.73 
$1,415,930.00 NTS DOF CARNE. ko ac cccdsvdssnacos 16,395.63 
Premiums in course of collection.... 117,040.72 Reserve vad —— tee eee eens 27,034.44 
Interest accrued (on Bonds)......... 20,537.45 Deposit Capital ..........$200,000.00 
Peeee TIS. ose ces ove Ree beiwita 511,116.83 Surplus .....cccccscccccse Anawene 403,256.93 





$2,064,625.00 $2,064,625.00 


NORTHERN INSURANCE COMPANY, MOSCOW, RUSSIA 


STATEMENT AS OF JANUARY 31, 1918 


Assets 
I er 
Premiums in course of collection .... 203,870.56 
PEEGTORE BCOPUCE o.o.cs ce cee seamen ewer 16,724.33 
Reserve held by Canadian branch of 
a, ne ee rere 1,102.60 


CI A kL sg coke eae eae 261,076.78 


$1,547,044.27 








Liabilities 

Reserve for losses..............++++-8 333,846.94 
Reserve for Unearned premiums..... 546,169.54 
Pe OO RB ia a ticacccwecctcerns 7,735.20 
Reserve for expenses. .........sse0. 11,116.21 
Re-Insurance premiums ............. 238,078.10 
Deposit Capital ..........$200,000.00 
Ds i. isi te in ierriein tae witch 210,098.28 410,098.28 

— §1,547,044.27 


WARSAW FIRE INSURANCE COMPANY, WARSAW, RUSSIA 


STATEMENT AS OF DECEMBER 31, 1917: 


Assets 
State and Municipal Bonds...........$ 640,490.00 
_Premiums in course of collection..... 75,186.23 
PPP rere re err 7,892.47 
ee ee ee 303,083.13 
Reserve held by Canadian Branch of ye 
Come COMING oc isc ccetvcns ies 1,146.58 





$1,027.798.41 


Liabilities 
Reserve for losses.................+-$ 126,025.62 
Reserve for Unearned premiums..... 532,866.39 
ok 6,500.00 
Reserve for expenses. ............6.- 14,472.53 
Deposit Capital .......... $200,000.00 
NE aS aoe Or eke ueane 147,933.87 347,933.87 


$1,027,798.41 




















